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UNION MANAGERS LINING UP. 


COUNTING THEIR STRENGTH. 
And Preparing for Developments in the 
Phenix-Fidetity-Continental 


Combination. 


Henry Evans not having declared his 
position in so far as the Eastern Union 
is concerned, executives of the member- 
ship companies are quietly marshaling 
their forces, confident of their ability to 
meet any situation that may ensue 
through the proposed Fidelity-Phenix 
merger. They remain firm in the dec- 
laration that Mr. Evans will not be per- 
mitted to assume the dual role of Union 
Dr. Jenkell and non-Union Mr. Hyde, 
and that he must elect to wholly play 
one character or the other. Should 
he attempt a straddle the developments 
in the fire insurance arena during the 
next few months will be of the liveliest 
nature, with the local agents as leading 
participants. 

Statement by Vice-President Hess. 

Under date of the 24th inst., agents 
of the Phenix received the following 
communication from Henry BE. Hess, 
recently elected vice-president of the 
Company: 

“During the two weeks which have 
elapsed since announcement was made 
to you of the irregularities that had 
been disclosed by an examination of 
the affairs of this Company at the hands 
of the New York Insurance Department, 
the efforts of the new administration 
have been concentrated upon the re-es- 
tablishment of the Phenix in public con- 
fidence and the preservation of its 
agency organization. As a result we 
are now in position to announce to you 
that a merger of the Phenix and Fidel- 
ity Insurance Companies has _ been 
agreed upon, which when consummate, 
as we have no doubt it will be, will 
place the Phenix in a better financial 
position than it has ever occupied. The 
new company will be called the Fidel- 
iiy-Phenix Fire Insurance Company of 
New York; it will have a capital of $2,- 
500,000, a net surplus of not less than 
$2,300,000, and gross assets of say $13,- 
500,000. 

“At this time it is our belief, based 
upon the most careful investigation, 
that the Phenix has intact its capital of 
$1500,000 a net surplus of $500,000, 
an unearned premium reserve of more 
than $6,250,000, and gross assets of 
about $9,500,000. 

“We beg lo assure you that it is the 
intention to fully protect your assets as 
agents of the Phenix, and to so conduct 
the affairs of the Company as will com- 
mand your z00d will, and the respect 
and confidence of the public. 

“With full appreciation of the loyalty 
with which you have upheld the Phenix 

(Continued on page 14.) 
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NATIONAL PROVIDENT UNION. 


IT FAILS TO GET REINSURANCE. 


Brooklyn Fraternal Slated for Liquida 
tion—Mortality Heavy and Rates 
inadequate. 

The New York Supreme Court has 1s- 
sued an order directing William H. 
Hotchkiss, Superintendent of Insurance 
for this State, to wind up the affairs of 
the National Provident Union, a fra- 
ternal order of Brooklyn, and in con- 
formity therewith, Examiner George E. 
Tallmadge has been placed in charge 

of the concern. 

On January 1 of this year the outfit 
had 2,566 certificates in force for a total 
insurance of $3,140,500—this following 
a lapse during 1908 of 1,226 certificates 
for $1,130,750 dnd a decrease through 
terminations by reduction of $97,500. 

The concern claimed ledger assets of 
$3,550 and non-ledger assets of $7,000, 
whereas the liabilities in death claims 
alone were as follows: Due and un- 
paid, $61,350; resisted $1,993.08; report- 
ed not yet adjusted $13,850; total $77, 
193.08. 

It is stated that the concern now has 
outstanding liabilities in the shape of 
death claims unpaid, of over $100,000 
with assets barely over one-tenth that 
amount to meet them. 


No Reinsurance. 

A knowledge of this condition caused 
the Insurance Department to take ac- 
tion several weeks ago and in a quiet 
manner an effort has been made to ob- 
tain reinsurance, but without avail. It 
is stated that its actual mortality to ex 
pected was over 200 per cent., a feature 
which proved a barrier to an arrange- 
ment whereby the certificate holders 
might be protected. 

This is another story of incompetent 
management and inadequate rates. The 
Order of Iroquois, has made an offer to 
individual members to reinsure them 
for a smaller amount than their certifi- 
cate with the National Provident Union 
called for and at an increased rate, but 
each case will be treated separately. 


NOT RE-ENTERING TEXAS. 
President Dryden Says Prudential Has 
Given No Consideration to Such 
a Step. 


A recent newspaper dispatch from 
Dallas, stated that the Prudential had 
advised Texas authorities of a desire to 
resume business in that State 

Asked as to the correctness of this 
statement, John F. Dryden, president, 
fays that his company has not given 
any consideration to this matter, and 
that there has been no change in the 
views of the management of the com- 
pany as to the Texas situation 


Transferred to Seattle. 

F. W. Smallman, who has for some 
time had charge of the New York City 
interests of the Massachusetts Mutual 
Life has been transferred to Seattle, 
Wash., where he will have charge of the 
company’s business, 
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PROPOSED LEGISLATION IN OHIO. 





Judge Lemert Drafting Biils to Cover 
Conditions Which Have Arisen in 
that State. 





Insurance legislation.of much import- 
ance, during the coming session of the 
Ohio General Assembly, which will con- 
vene in January, is contemplated by 
Judge C. C. Lemert, Superintendent of 
insurance, who has drafted a number of 
measures, affecting all classes of insur- 
ance carried on in the State, for early 
introduction. All the proposed bills are 
designed for the greater protection of 
Ohio policyholders and to aid the de- 
partment in securing information of the 
exact condition of a company when it 
is under examination. Besides those 
measures hereinafter outlined, Judge 
Lemert has other legislation in contem- 
plation, but he is awaiting information 
from other States, of the working of 
similar statutes, before he formulates 
and announces his bills. 

Two of the most important measures 
in the list just given out have their 
crigin in conditions which have arisen 
recently in Ohio. One is a bill to limit 
the capital stock, dividends and distri- 
bution of assets of stock life insurance 
‘companies organized under Ohio laws. 
It is designed to prevent recurrence of 
complications such as those which have 
involved the State and the Union Cen- 
tral Life of Cincinnati in litigation. 
The other proposes to make loss claim- 
ants preferred creditors when a fire in- 
surance company is unable to pay in 
full all its wabilities. This had its in- 
ception in the conditions surrounding 
the wrecking, last spring, of the Ohio 
German of Toledo. Another bill, also 
having a bearing on this failure, sup- 
plements the penal code, in regard to 
falsification of insurance company rec- 
ords. 

It is proposed to amend Sec. 3606 R.S., 
which provides for the filing of a copy 
of the charter and of the last annual re- 
port, by non-Ohio companies, when ap- 
plying for Ohio license to make it har- 
monize with recent legislation. Other 
proposed measures are: 

A bill containing standard provi- 
sions and prohibitions for health and 
accident policies as approved by the 
National Convention of Insurance Com- 
missioners. 

A bill to supplement section 3686, 
R.S., requiring all assessments of Mu- 
tual Protective Associations to be made 
directly and specifically upon the mem- 
bers and to be so paid by them and not 
out of any fund deposited with the as- 
sociation or other trustee in anticipa- 
tion of assessments. 

A bill to supplement Section 280, R.S., 
giving the Superintendent of Insurance 
power to call for information in writ- 
ing at any time, from any insurance 
company in relation to its doings or 
condition or any other matter connected 
with its transactions, in addition to its 
annual statement. 

A bill giving the Superintendent of 
Insurance power to call for information 
in writing from any National Bank, 
State Bank, State Bank and Trust Com- 
pany or Private Bank relating to any 
financial transaction between it and any 
insurance company. 

A bill to punish any officer or em- 
ploye of any insurance company, Fra- 
ternal Beneficiary Association or assess- 
ment association, who mutilates, de- 
stroys or falsifies any of its books, rec- 
ords or papers, or withholds or conceals 


any of the same from the Superintend- 
ent of Insurance or any of his exam- 
iners. 

A bill to supplement Section 3636, 
R.S., limiting the number of proxies a 
member may vote in a mutual insurance 
company other than life to twenty and 
prohibiting a paid officer of such com- 
pany from voting a proxy. 





NEW ENGLAND IN NEW YORK. 





Appoints Two New General Agents and 
Opens An Up-Town Office at 
23d Street. 





Edward W. Allen, for some time in 
the service of the Northwestern Mutual 
Life in this city, has been appointed 
general agent of the New England Mu- 
tual Life, in charge of the office at 220 
Broadway. 

The Company has also opened a 
new up-town office, in the Fifth Avenue 
building, which is in charge of Charles 
H. Strauss, general agent, also late of 
the Northwestern Mutual at Chicago. 

Vice-President D. F. Appel, has for 
some months contemplated the opening 
of an office in the neighborhood of 
Twenty-third street and Fifth avenue, 
but was desirous of securing the right 
kind of a man for the post. 

The old New England Mutual will 
show excellent results in New York for 
the year 1909, but the arrangements 
here referred to will place it in posi- 
tion to make a banner year during 1910. 





John Hancock Dividends. 





The John Hancock Mutual of Boston 
announces that by recent action of the} 
directors, the dividend year is | 
changed, so tha‘ instead of running 
from March 1, to March 1, it will here- 
after run from January 1, to December 
31, both inclusive. This change prac- 
tically effects only the ordinary March 
policies. 





We want AGENTS TO KNOW that there is no good reason 
why they should not be making BIG MONEY 


A TIP 


Make a contract with the Big 


JAMES PERRY AGENCY 


of the 


PRUDENTIAL INSURANCE CO. 


20 Vesey Street, New York 
AND SELL 


what the public want, the POPULAR LOW COST POLICIES, and 
best of all, the New Monthly Income Policy 

















Other changes have been made of} 
which perhaps, the most important is | 
that relating to unconditional partici- | 
pation of policies issued prior to 1908. 
By .vote of the board, all ordinary pol- 
icies on which three annual premiums 
shall have been paid, will be entitled 
to the 1910 dividend, upon reaching the 
anniversary in that year, irrespective 
of whether the renewal premium then 
due is paid or not. The effect of this 
action is to unify the practice as to 
contingent allowance of dividends, 
placing policies of prior issue upon the 
same footing in this respect as those 
issued in 1908 and subsequently. That 
is to say the dividend on a policy in 
force three years, which heretofore 
would have been allowed only on pay- 
ment of the fourth premium, will in 
1910 be paid or credited irrespective of 
the payment of such premium. Due 
sheets accompanying the January and 
subsequent renewals will be marked, 
showing all cases where the dividend 
is payable contingently, and the agents 
are requested to see that in all other 
eases the dividend is paid or allowed 
in the manner elected by the holder of 
the policy as therein provided, whether 
the premium be paid or not.—The 
Standard. 





H. G. Scott, third vice-president and 
secretary of the Reliance Life, gave a 
Christmas Luncheon to the young ladies 
employed at the home office of the com- 
pany. 








Call on 


and hear the new story. 





THE NEW STORY 


“Tell me the old, old story” may be all right, but many life 

agents, I am sure, would like a New Story to tell to their clients. 

ABNER E. BROWN, Manager 

FIDELITY MUTUAL LIFE INSURANCE COMPANY 
261 BROADWAY, NEW YORK CITY 


1894 1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 

of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906 —$1, 226,696 $74,309 
1907——$1,001 ,409 $27,775 
1908—— $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions Renewals on New Plan Contracts Direct With Company 
Address All Communications on Agency Matters to 
CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 











NSURANCE MEN Note the signifi- 
I "vant ‘nsreqae tn ho Wortboreera's 
new business during the past four years. 


The Northwestern 





IMPORTANT FACTS ting this 
centages: 
Expenses Mortality Interest 
of Milwaukee se ins a” 473 
GEO. C. MARKHAM, President 1906 11. ¥ 
A. S. HATHAWAY, Secretary * 1907 11.81 58 4.76 
1908 10.76 59 4.84 
New Business Paid- For It ip eqgethe of easy demons tion that 
The Northwestern is the best Company to 
1906 - - - $90,334,038 insure NY asitaaneati niin ins ‘ 
e No tern m 
1006 - - - 98,563,452 vith its Dividend Options Fa and En. 
ons 0 
wor - =; taasansee | | Cornett eerie fete. 
1008 oe re. 109,778,709 Issues Partnership and Corporation In- 
Bach year larger than any in the For farther information or an Agency, 
previous history ef the Company. address 


H. F. NORRIS, 


Commenced Business 1858. Superintendent of Agencies. 























THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST STRONGEST 
IN IN THE 
AMERICA WoaorRrLD 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

No other company has, by increas- 
ing its scale of annual dividends four 
years in succession (1906, 1907, 1908, 
1909), reduced premium payments so 
rapidly. 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 


34 Nassau Street New York, N. Y. 
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SUCCESSFUL SUPERVISION. 





Brief Biography of Man Who Has Been 
Doing Things For the Fidelity 
Mutual Life. 





The Fidelity Mutual Life is closing up 
one of the most successful years in its 
history, and this has been accomplished 
in addition to special work in the way 
of strengthening the agency organiza- 
tion throughout the country. 

One of the field men who has given a 
good account of himself during 1909, is 
Paul Alexander, supervisor of agents at 
the home office, who has covered New 
York, New Jersey and New England, for 
the company. 

Mr. Alexander was born on Long Is- 
land, Nov. 14, 1871. Following a public 
school education he commenced work 
with his father, who was in the butcher 
business,and later was admitted to part- 
nership. On January 1, 1895, he was ap- 
pointed water commissioner for Long 
Island City, which post he held until 
December 31, 1897. January 3, 1898, he 
commenced his insurance career as an 
agent for the Metropolitan in the above 
uamed city. Four months later he was 
promoted to an assistancy. 

Following a service of four years with 
the Metropolitan, he resigned to become 
district manager of the Mutual Life of 
New York, at Schenectady, which was 
attached to the Albany office, taking 
charge March 2, 1902. The success of 
the district is best evidenced by the 
fact that the paid business during 1905 
was $514,000. In 1907, he was appoint- 
ed superintendent of agencies for the 
company, his particular duty being that 
of reorganizing agency forces in the 
Empire State. His success in this work 
emanated from his ability to secure new 
men and train them as _ solicitors. 
No man employed had ever been identi- 
fied with the life insurance business 
previously. 

In January of this year, VicePres- 
ident McKnight of the Fidelity Mutual 
asked Mr. Alexander to become identi- 
fied with his conmipany as supervisor for 
New York State, which position was ac- 
cepted, the new duties being assumed 
March 1. At that time the Fidelity had 
five general agencies in this State, 
whereas it now has fourteen. 

Among the more prominent appoint- 
ments are the following: 

Abner E. Brown, manager for New 
York City: Herbert H. Budd, Yonkers 
and C. R. Tripp, Albany. 

Mr. Brown is well known to the life 
insurance fraternity of this vicinity, 
where for years he has been a consist- 
ent, successful producer, his service be- 
ing largely with the Mutual Benefit and 
the Prudential. 

Mr. Budd was for some twelve years 
with the Equitable Life, and Mr. Tripp 
was Mr Alexander’s successor at 
Schenectady, his personal business be-; 
ing $200,000 the first year. 

Mr. Alexander believes that the year 





PAUL ALEXANDER. , 
Supervisor of Agents Fidelity Mutual Life Insurance Co. 








1910 will be a notable one in life insur- 
ance history for the amount of good 
business produced and is confident that 
his company will share in the era of 
prosperity. 





Afraid of the Rhoduses. 





The West Virginia Insurance Depart- 
ment sounds the following note of 
warning as to the Rhoduses: 

“The Consolidated Life Agency is an 
Arizona corporation with headquarters 
in Chicago. Among the incorporators 
are found the names of Thomas Rho- 
dus and B. F. Rhodus, who are now 
under indictment for using the United 
States mails to defraud the public while 
engaged in promoting similar concerns. 
Stock salesmen are reported to be of- 
fering stocks in this company in this 
State, and we take this means of warn- 
ing the public to beware of them.” 





Veteran Passes Away. 





Calvin S. Smith, over a quarter of a 
century general agent for the Penn 
Mutual Life at Chicago (the present 
firm name being Smith and McCary) 


jdied on Monday of this week, aged 58 


years. Death was due to heart failure 
following an operation for the removal 
of a tumor. 


LUNCHEON TO ECONOMISTS. 





Metropolitan Life Entertains _Assem 
blage of Historians in Session 
Here. 





A gathering of unusual] interest in 
this city is that of historians and 
economists, which opened in the assem- 
bly room of the Metropolitan Life, on 
Monday. The entire party were guests 
ef the company at luncheon, Dr, Lee 
K. Frankel, manager of the Industrial 
Department, being in charge of the 
pleasant affair. Among those present 
were Dr. Albert Bushnell] Hart of Har- 
vard, President of the American His- 
torical Association ; Dr. Davis R. 
Dewey, President of the American 
Economic Association; President John 
H. Finley of the City College, President 
ot the American Social Science Associa- 
tion. Foreign scientists attending in- 
clude: Sir Horace Plunkitt, ex-M. P., 
who organized the Irish Agricultural 
Organization Society, to promote the 
betterment of Irish conditions on eco- 
nomic lines; Dr. George W. Prothero, 
editor of The London Quarterly Re- 
view; Herbert L. Fisher of New Col 
lege, Oxford; Henry Higgs of the Royal 
Economic Society of London; T. Colcn- 
brander of Holland, Camille Enlart of 
Paris, R. C. Altemira of Ovideo, Spain; 
Eduard Meyer, of Berlin, and Sir Fred: 
erick MacMillan, the London publisher. 


LIFE. 


DECISION AGAINST POSTAL 





Justice Dowling Denies Application to 
Suppress Report of Insurance 
Department. 





Justice Dowling of the New York Su- 
preme Court has denied the application 
of the Postal Life Insurance Company 
for an order restraining the Insurance 
Department from publishing the report 
on the recent examination of that com- 


pany. In denying such application Jus- 
tice Dowling filed a short opinion as 
follows: 


“I believe that this application 
should properly have been made under 
Section 605 of the Code of Civil Pro- 


cedure in Albany county, but in order 
that no injustice might be done the 
plaintiff by the disposition of the mo- 
tion upon a technical ground, I have 
examined the papers submitted and am 
of the opinion that the application it- 


self is without merit.” 

The Insurance Department is of the 
opinion that this decision substantially 
settles any question which may have 
existed as to the right of the Insurance 


Department to give full publicity to 
the reports of its examiners after the 
same have been filed and gave out its 
report in conformity with the decision 
rendered. 





Honoring President Rice. 








The stockholders of the Great South- 
ern Life of Houston, Texas, are making 
2 special effort during the latter part of 
this month to honor President J. 8S. 
Rice, who has shown a generous inter- 
est in the company’s affairs. It is pro- 
posed to secure a substantial volume of 
direct business and present same to 
him as a token of esteem. 

Speaking of Mr. Rice, an officer says: 

“Our President paid twenty-five dol- 
lars a share for his stock. He refused 
to accept a salary and proposes to de- 
vote his services to the Company dur- 
ing its first year without compensation. 
He has done a great deal of work for 
this Company, and a great many of our 
stockholders have signified their desire 
to do something to show their apprecia- 
tion of what he has done to help get 
the Company started on its career along 
the proper lines.” 


Increasing Membership. 





The regular monthly meeting of the 
Life Underwriters Association of New 
York, was held at the Lawyers Club, at 
noon, Tuesday, during which a buffet 
luncheon was served to those in attend- 
ance, with the compliments of the As- 
sociation. 

The following were admitted to mem- 
bership: Hugh T. Treacy, Home Life; 
N. J. Flynn and H. C. Steiglitz, Metro- 
politan; L. W. Post, Peter Larkin, John 
F. Purtil) and N. 8S. Shelowitz, Pru- 
dential, 
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JOHN F. DRYDEN, President 


is constantly extending its field of operations. 


2HmE PRUDENTIAL 


There are unlimited opportunities 


to-day for men of ability and energy to succeed with us 


THE PRUDENTIAL 


invites you to write for particulars of an agency contract 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Home Office, NEWARK, N. J. 
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Endowment insurance is particularly 
valuable to young men. It also affords 
the most certain method of saving 
money and providing a fund’ for special 
purposes, such as the education of chil- 
dren or as an income in old age. 

A man desirous of saving by small 
¢economies has two roads open to him, 
the one by the savings banks, beset by 
well known dangers, the other by en- 
dowment insurance. 

The advantage of the savings bank 
Hes in the fact that if a fixed sum is 
deposited regularly each year, the total 
of such deposits may with compound 
‘nterest, amount to a larger sum at the 
end of a specified period. It is seldom 
that such deposits are regularly and 
persistently kept up, while throughout 
the whole period there is always the 
possibility that death may bring. the 
attempt to an abrupt end. 

Endowment insurance is a combina- 
tion of a saving fund and life insurance, 
the latter supplementing the former and 
making certain that the amount desired 
will be secured at a specified date or im- 
mediately at death. In other words, the 
insurance feature makes the saving of 
a stipulated sum a certainty which 
death completes, not ends. If any man 
knew he would live twenty years and 
could depend upon himself to annual- 
ly deposit on a fixed day $42.17 (the 
premium on a_ $1,000.00 Endowment 
policy, at age 25), the savings bank 
would yield the best results. The most 
positive fact however as to any individ- 
nal life and consequently any plan of 
saving dependent upon that life, is its 
uncertainty, and on this uncertainty 
hinges the respective merits of the two 
methods. The following is a compari- 
son of the results at death or at the end 
of 20 years under a 20-Year Life Endow- 
ment contract (age 25) and of the an- 
nual deposits of an amount equal to the 
premium in a savings bank with com- 
pound interest at 3% per cent.: 


End’ment Savings In favor 
End of Insurance Banks of 
Results 
5 years $1,000.00 $234.04 $765.96 Insur. 
10 ? 1,000.00 512.03 487.97 
a 1,000.00 842.18 157.82 
17 “ 1,000.00 990.99 9.01 
20 ‘* Mat'rity Val. 1,000.00 1,234.27 234.27 Sav. Ba’k 


It will be seen that in case of death 
any time within eighteen years (over 
85 per cent. of the whole period) the 
results were in favor of the Endowment 
policy, and during the earlier years very 
greatly in favor of the Endowment. 

The total cost of the Endowment 


policy was $843.40; the policy therefore 
in yielding a return of $1,000.00 in cash 
at the end of 20 years, returns the total 
of all the premiums paid and $156.60 in 
interest. The cost of the policy with its 
far larger results for many years and 
the certaintly of attainment throughout 
the period has been at a cost of only 
part of the interest that might have 
been secured in the savings bank. It 
should also. be understood that En- 
dowment policy readily adapts itself to | 
change of circumstances, and that at | 
the end of 20 years it can be changed 
for a fully paid up life insurance policy 
of $2,193.00.* 

An advantage sometimes urged in 
favor of the savings bank is that the 
amount deposited with the accrued 
interest can be withdrawn at any time. 
Against this however, stands the argu- 
ment that what is easy to hand is eas- 
ily spent, and that the Endowment poli- 
cy has cash values, and better still, loan 
values, whereby in case of need a defi- 
nite loan can be secured and the pro- 
tective value of the insurance maintain- 
ed, and that these loan values form an 
annually increasing percentage of the 
savings bank deposit plus interest. 

An Endowment contract supplies a 
regular pay day and establishes a sys- 
tematic method for the carrying out of 
a set purpose.—Travelers Record. 

*Subject to Medical Examination. 





ONE OF THE IDEALS. 





Coupled with superior Industrial and 
Ordinary production, a low, normal 
lapse ratio, whether in June or January, 
or for the month or the year, is one of 
the signs that point to intelligence in| 
the men who write the business and to| 
efficiency and integrity of those who} 
supervise the writing. | 

Moreover, a low ratio means addition- | 
al increase and income to Agents As-| 
sistants and Superintendents, and it 
also stands for a low expense rate to 
the Company. 

In brief, such a lapse ratio, accom- 
panied by the proper amount of Indus- 
trial and Ordinary business, is one of 
the ideals constantly aimed for by in- 
surance instinct, and one that should 
he striven for by every man in the ser- 
vice in season and out, particularly 
when conditions warrant nothing less 
than the best  results——Metropolitan 
Intelligencer. 



















Increase in Surplus Fund, 
Increase in Yearly Income. 


“RECORD Increase in 
SiX YEARS 








NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


Assets, 
Increase in Insurance in Force, « - 
EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY 


CHICAGO 


ESTABLISHED 1868 


ROBERT D. LAY, Secretary 


- $ 495,980 03 
1,167,4 
5b48.a5s 77 

- 23,968,070 00 














Peters Building 





EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 


A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


ATLANTA, CA. 


Reserve Company, 





A. G. BULLOCK, President B. H. WRIGHT, Secretary 


STATE MUTUAL LIFE ASSURANCE CO. 


OF WORCESTER, MASS. 
INCORPORATED 1844 
50% Increase to July Ist. June Largest Month. WHY? 
SUPERIOR SELLING PROPOSITION 
Liberal Policy Conditions Large Values Low Premiums 
Increased Dividend Apportionment Up-to-Date Agency Department 
Impartial Judgment by ‘ Webb’s Comparisons Simplified” gives us highest score 
Latest Competitive Helps Attractive Advertising Matter 
Our salesmen are doubling their incomes Are you? 
Investigate Join us and grow 


EDGAR C. FOWLER, Supt. of Agencies 








The aia States 
Life INSURANCE 


COMPANY 
WILMER L. MOORE 
PRESIDENT 








Desirable territory available. 
Policy contracts up to date. 
Liberal Contracts to Agents. 


General Offices: ATLANTA, GA. 














THE STAR OF SUCCESS 


Shines over the fields in which our agents work. Why? 
Popular company, policies that cover public needs, low 
net cost, literature that prospects read. Now writing the 
largest business in our history. For agency information 
apply to 


F. C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 
INCORPORATED 1851 











=. that sells policies that the PEO- 
buy—that they cannot afford to 
=s B Mhowk. WorKING with « company that WORKS 

H you—that actually does things to help you, 


One ‘that will give you a “square deal.” When you 
ft to the point where you want to connect with a 
ve company—not too to qo pmeee meritori- 


ous effort nor too small to be out of the race, write o 
the SECURITY MUTUAL LIFE. If you are no 
vestigating com — witha gaged to connecting with one which will help sous 
most in a . write ed 
Oh *KBON, Supt of Agencies, Biscnamron, N. Y. 























is it easy to write insurance for 
WHY THE MANHATTAN LIFE 


INSURANCE CO. ? Life Insurance Co. 
BECAUSE i ‘annual po neg of 


The recent examination by 
the New York Insurance 
Department shows the Com- 
pany to be absolutely sound, 


Lynchburg, Va. 





‘‘ The most progressive, 


and that it makes no 5 
discrimination between || conservative Southern 
policyholders. Company ” 





Direct contracts with exclusive territory 
will be made with good producers. 


Address: 
W. B. LANE, Vice-President 


The Manhattan Life Ins. Co 
66 Broadway, New York City 


AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 











= 
American National 
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HIS EXPERIENCE. 





Fraternal Policy Good For a Sick Man 
—Low Initial Rates Eventually 
Burdensome. 





An enthusiastic policy holder of the 
Reliance Life, upon receipt of his pol- 
icy wrote the company in part as fol- 
lows: 

“I am in receipt of the Fifteen Year 
Endowment Policy I made application 
for November 1, 1909, and have cancell- 
ed a policy with the Royal Arcanum, 
a fraternal order that I have been pay- 
ing money to for over twenty-two 
years. The rates were very low at 
first, but about every five years the 
cost would go higher; even with the 
higher rates of this insurance my fam- 
lly nor myself would gain nothing as 
long as I am living. I got tired of play- 
ing a ‘die to win’ game.” 

Here he enumerates the advantages 
of a legal reserve contract in the way 
of extended insurance, paid up, cash 
surrender, and the total disability fea- 
ture of his new policy, and says: 

“After paying twenty-two years to 
the Arcanum I could not borrow five 
dollars, or get one cent by surrendering 
my policy. I could not use such a pol- 
icy as collateral. A fraternal policy is 
a very good sick man policy. 

“I simply draw these comparisions to 
show how foolish I have been all these 
years in not taking out a policy that 
would benefit the whole family.” 





Fidelity Mutual Convention. 





A meeting of the New York and New 
England managers of the Fidelity Mu- 
tual Life, operating under the super- 
vision of Paul Alexander, home office 
Supervisor of Agents, will be held to- 
day (Thursday) at the office of C. R. 
Tripp, manager at Albany. 

The object is two fold: First to af- 
ford an opportunity for the managers 
—most of them new in the company’s 
service—to become better acquainted; 
second, to discuss matters of mutual 
interest and outline a plan of campaign 
whereby the year 1910 may be made 
the best in the history of the company. 
One of the principal addresses will be 
by Abner E. Brown, New York City 
manager. 





Scranton Life’s New Contract. 





In describing a new contract, or bond, 
which it will put on the market Jan- 
uary 1, the Scranton Life says: 

“At the end of the first year, the pur- 
chaser will receive 5 per cent., 10 per 
cent. the second, 15 per cent. the third, 
and so on, the twentieth coupon calling 
for 95 per cent. of the premium. So 
that you can show your man that, in- 
stead of merely getting a reduction of 
ten or fifteen per cent. of one premium 
each year, he will be paid 7 per cent. 
interest on all money paid in during 
twenty years. 

“As to settlements: At all ages up 
to 53, the purchaser will be guaranteed 
that the will receive more cash than he 
has paid in—so that his insurance will 
cost nothing. 

“Another feature that will commend 


this bond to the senate public is the | 
provision granting 30 days’ grace with- | 
out interest in the payment of all an- | 
nual premiums after the first. 

“The coupons may be used to reduce | 
the annual payment in which case the | 
annual premium will decrease 5 per 
cent. every year, the net payment the | 
twentieth year being only 5 per cent. 
of the premium; they may be left with 
the company to compound at 3 per cent. | 
or they may be converted into paid-up 
additions to the bond upon evidence of 
insurability satisfactory to the com- 
pany.” 





KNIGHTS OF MODERN CHIVALRY. 





Physicians Fall Easy Prey for Concern | 
Now to be Liquidated—What’s 
in a Name? | 





The Knights of Modern Chivalry has | 
been placed with the New York Insur- 1 
ance Department for liquidation by or- | 
der of Justice Chester of the New York | 
Supreme Court. 

The Knights of Modern Chivalry is 
a fraternal beneficiary society, with | 
headquarters in Albany, and was or- | 
ganized last June by N. Napoleon Hicks. | 
According to a report of a recent ex- | 
amination by the Insurance Depart- 
ment, although $6,665 has been paid in 
almost wholly by physicians since that 
time (this representing the price for 
the title “City Court Esculapius,” 
which is, being interpreted “medical 
examiner”) and no insurance benefits | 
have been paid to members, the society 
has only $109.31 in its treasury, with 
apparent Nabilities of $1,407.02. 

“The check stubs indicate,” says Su- 
perintendent Hotchkiss, “that in spite 
of the fact that the organization calls 
fur the payment of $150 a month to a 
supreme record keeper, $100 to a su- 
preme banker and $100 to a supreme or- 
ganizer, more than half of the money 
disbursed has apparently been paid to 
N. Napoleon Hicks, who is the ‘chief 
justice’ of the society. At the time of 
the examination, which was ordered on 
December 14, the society had 268 mem-| 
bers, with $536,000 of insurance in force, | 
all of which are, with four exceptions, | 
in the ‘Esculapian’ class.” 

The scheme as outlined was for the| 
and the contributing physicians were to 
be medical examiners. How well the | 
scheme panned out is shown by the fol- 
lowing by Mr. Hitchcock: 

“No lodges have been formed and ae 
society at this time is practically noth- | 
ing more than an assessment associa- | 
tion, whose members have parted with 
their money and become liable to as- | 
sessments without having secured any 
benefits or being likely to secure any.” 





Major Corwin’s Death. 
Christmas Day was saddened to many | 
of the home office staff of the Metropoli- | 
tan Life by the death on that day of 
one of its popular members, Major B. 
R. Corwin, manager of agencies in the 
Ordinary Department. The Major had | 
reached the ripe old age of 76 years, yet | 
his death came as a shock, and followed | 
an illness of only two months. | 
Practically all the officers and Depart- 
nent heads attended his funeral. 








ESTABLISHED IN 1850 


JOSEPH A. DEBOER, Prest. 
FRED A. HOWLAND, Vice-Prest. 
JAMES B. ESTEE, 2d Vice-Prest. 


INSURANCE,...... % 





NATIONAL LIFE INSURANCE CO. 


MONTPELIER, VERMONT 


C. E. MOULTON, Actuary 





This Company held January 1, 1909, and gained during the past decade: 
IN ik ds cannes $ 44,026,069.73............... Gain, 173% 
SURPLUS.,.............$ 6,279,925.70............... Gain, 174% 
--$155,755,039.00......... 


Absolute Security and Economy of Management | 


OPERATING IN 36 STATES 


OSMAN D. CLARK, Secretary 
H. M. CUTLER, Treasurer 
A. B. BISBEE, Med. Director 


--.- Gain, 93% 








Sells better than a “Board Contract” 
Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 
Are you? 

This is a proposition for large pro- 
ducers—writers of special contracts. 

















Write for particulars. 


Standard Mutual Life Insurance Company america 


Home Office, Commonwealth Building, Pittsburg 








Great Southern Life Insurance Company 
HOUSTON, TEXAS 
CAPITAL AND SURPLUS (all fully subscribed) $1,000,000 
PAID-IN CAPITAL AND SURPLUS OVER $475,000 


Began Business November ist, 1909. Business confined exclusively to 
“Quaranteed Life Insurance.” 
For agency contract, address 
0. S. CARLTON, Vice-President, Chronicle Building, Houston, Texas 












Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 











FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


——_———OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tc ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 


L. G. FOUSE, President 








The only Company in the World that 


“‘Insures Lives and 
Guards Them Against 


el Yr, 


SINS 





— a 99 
Cans Disease 
ne Sy Provident Savings Life Assurance Society 
“4 35 Nassau Street New York 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 

members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 
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NETTLESHIP GENERAL - MANAGER. 








Life of America Recognizes 

Sterling Worth of Field Man— 
Other Changes. 

G. Montagu Nettleship has been ap- 
pointed General manager of the Home 
Life Insurance Company of America of 
Philadelphia from January 1, 1910. 

Mr. Nettleship was appointed Agency 
Secretary and Manager of the Ordinary 
Department January 1, 1909 and his 
promotion is a recognition of ability 
he has shown. This appointment means 
a great deal to all the men of the field 
force as Mr. Nettleship will have en- 
tire charge of both the Ordinary and 
Industrial Departments. 

Mr. Nettleship began his insurance 
career with the Refuge Assurance Com- 
pany, Ltd. of England, with which 
Company he served nine years as 
Agent, Assistant, Inspector, Visitor and 
Superintendent. He came to this coun- 
try in 1899 and entered the service of 
the Colonial Life of New Jersey doing 
satisfactory organization work for that 
Company for three years when he ac- 
cepted a call from the Metropolitan as 
Travelling Supervisor of that Com- 
pany’s Ordinary Department. He after- 
ward took a Superintendency with the 
same Company and his Districts were 
always leaders in both Industrial and 
Ordinary increase. Mr. Nettleship led 
the entire Superintendency force of the 
Metropolitan in 1905 as a personal pro- 
ducer of Ordinary. 

To gain a wider experience Mr. Net- 
tleship resigned from the Metropolitan 
in 1906 to go with the Travelers as Su- 
pervisor, and later as Manager of that 
Company’s Life and Accident Depart- 
ment in Ohio whicn position he retain- 
ed until his appointment as Agency 
Secretary of the Home Life of America. 

He brings to his new duties a full 
knowledge of every field position of 
Life Insurance work from Agent up- 
ward and. his appointment as General 
Manager is deservedly a popular one. 
He is widely known throughout the in- 
surance world and it will mean assured 
success on a still larger scale for his 
company. 

Jesse C. Green, who for seme time 
has been Mr. Nettleship’s assistant in 
Ordinary Department work, has been 
appointed Superintendent’ of Agents 
for the company. He also is well qual- 
ified to fill with credit his new position 
having had twenty-one years’ experi- 
ence in both Industrial and Ordinary 
work. 

J. T. Quinn, who has had a success- 
ful record with The Prudential for the 
past twelve years has been appointed 
Agency Instructor for the company. 

In addition to these appointments 
Mr. Nettleship has secured some most 
desirable General Agents for his com- 
pany, including Magee, Kelly, Sides 
and Greenig of Norristown, Pa., Mel- 


Home 


ANOTHER $500,000 INSURANCE. 


Northwestern National of Minneapolis 
Furnishes Second Large Line of Busi- 
ness Protection. 


The Northwestern National Life of} 
Minneapolis,has insured the life of John 
H. MacMillian, president and manager| 
of the Cagill Elevator Company for| 
$500,000. 

A few weeks ago a similar policy was | 
placed on the life of A. C. Loring, pres-| 
ident of the Pillsbury Flour Mills Co. 

The Northwestern National will carry 
$100,000 of the risk,the remaining $400,- 
000 being divided among the fol- 
lowing companies: Equitable of N. Y.; 
Provident L. & T., Penn Mutual, North-| 
western Mutual, 


Hancock, Massachusetts Mutual and/| 
Phoenix Mutual. 


lerick, Styles, Johnson, Forzly, | 


and Laster of Philadelphia. 

The Home Life proposes to extend 
its sphere of operations during 1910 to | 
New Jersey, Ohio and other States. | 
President Langham and Secretary Dur- | 
kin are to be heartily congratulated on | 
the splendid success of the company | 
since they secured control of same in| 
March, 1908. The paid-for ordinary 
during 1909 will be over $1,500,000 
which is a fine snowing considering 
that the Ordinary Deuartment has been 
in operation less than two years. 

The Home Life was organized under 
the laws of the State of Delaware in 
1899. Its charter is perpetual and en- 
titles the Company to write Life, Ac- 
cident, Health, Annuity and all other 
forms of insurance. The Company’s 
entire Capital Stock, securities, and 
reserve are deposited with the Insur- 
ance Department of its Home State and 
all the Company’s Ordinary policies are 
signed, sealed and registered by the 
State Insurance Commissioner. 





DRAFTING NEW POLICY FORMS. 





Great Western Life Will Use Values 
Conforming to Oklahoma In- 
surance Laws, 





The Great Western Life of Kansas 
City, Mo., will soon issue a complete 
new series of policy forms and rate- 
book with surrender values based on 
the Oklahoma insurance laws, which be- 
come operative January 1, 1910. These 
policy forms and values are now being 
prepared by its Consulting Actuary 
Frederic S. Withington of Des Moines, 
Iowa. The policies will contain a num- 
ber of new and attractive features and 
all of the standard provisions. 


$500,000 Additional Insurance. 





Norman S. Wooldridge, one of the 
star producers of the Pittsburg Agency 
of the Equitable Life, has placed $599,- 
000 additional insurance on the life of 
F. F. Nicola, a prominent business man 
of Pittsburg. The insurance was distrib- 
uted among 18 companies. 

Some 12 years ago the Equitable Life 
issued $100,000 insurance on the life of 
Mr. Nicola, and in 1907, Mr. Wooldridge 
placed another policy of his life for $75.- 
000, making the total insurance carried 
$675,000. 

The half million just secured is for 
the protection of several business un- 
dertakings in which Mr. Nicola is in- 
terested. 





St. Louis National. 

V. W. Reitz, president of the St. Louis 
National Life, denies the reported con- 
solidation of that company with either 
the National Reserve Life or the Atlas 
Life. He states that the new stock | 
($50,000) will be taken at two times | 
par, thus adding $50,000 to the surpius/ 
account; this, he says will bring the net} 
pha nen up to over —— 000. 





UNEXCELLED IN 
Favorable Mortality 
—,AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 


OF PHILADELPHIA 
Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends. 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
lillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 








OHIO, 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Pres‘dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
| 79 Milk Street, Bosten, Mass‘ 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


— H. BOBINSON, General Agent 
253 Broadway, New York 














1860 49th Year 1909 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


PRM si.s db ccna diccciviin $21,708,901.70 
Liabilities (including Di- 

vidend Endowment 

PON as. 5:se+ectacune 20,471,723.76 
Dividend Endowment 

Fund (Deferred 

Dividends) ......... -- 1,970,463.00 
Net Surplus............ 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 














Mutual Benefit, John | 


As January Ist draws near 


are looking for bettering their 


men we want to hear from. 


Our company is STRONG, 
TREMELY AGGRESSIVE. 


with full particulars to 





Good Insurance Men 


CLASS goods at increased commissions. 


If you would like to work under such a BANNER, address 


No. 2 THE EasTERN UNDERWRITER 


positions by selling HIGHER 
Those are the class of 


CONSERVATIVE, BUT EX- 


105 William Street 
New York City 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 1909....$47,980,647.74 
Liabilities......... omease 44,476,655.68 
ee 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 











MANY GOOD PLACES 


are waiting for the 


RIGHT MEN 














Much desirable territory is unoccupied, 
ready for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 
laws, with reasonable premium rates 
and liberal values and rights, 


ARE YOU ONE OF THEM? 


Union Mutual Life Insurance Company 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

ae EDSON D. 1a ee Same York 
either: THORNTON, gf theppaaeeat 
84 Adams on I. 
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INDUSTRIAL DEPARTMENT 





MANAGEMENT OF A DISTRICT. 








Well, if the royal road to successful 
management could be marked out im 4 
brief paper, who might now be a Super- 
intendent? 

Not from the books do they spring. 

Addressing field men along the line 
sugested, I begin: Can you combine 
caution and zeal? 

If so, come along and let’s reason to 
gether. 

Even though we set not down our 
ideas in order, the man who ought to 
know will understand. 

First, I should say, set a standard of 
efficiency for the district. Let it be 
high, yet attainable by hard, steady 
work. Let the craven decline to qualify 
and go to an easier boss and rock away 
his day—shortly the wind blows, and 
down comes cradle, bossy, and all. 
While you set your face implacably 
against the idle and the careless, make 
it pleasant for the faithful hustler; help 
him, by kindly advice, to overcome his 
shortcomings; don’t hammer, but mou'd 
him into shape. A good all-round staff 
can be secured only by careful selection 
and infinite patience, never by lowering 
the standard by which all are measured. 

An Increase-making staff of steady 
producers raise their own standard. A 
lazy man cannot abide with them; but 
the careless fellow with latent ability 
will wake up in such company. 

If you can find anything praiseworthy 
to talk about, do so. Let your men un- 
derstand that you are not blind either 
to fault or merit. Perfection on earth 
has never been attained, but excellence 
is within the reach of the earnest. 

Teach the staff to be courteous to the 
imsured. By their patronage the Uom- 
pany grew, and your place did too. 

A pleased customer is a help to more 
business. 

Discourage spurting; a fine, steady 
gait is a better than a break- 
neck pa 

Get 7 habit of a steady pace into 
your Assistants, so that every man will 
have conserved last year’s increase, 
secured this year’s Increase, and will be 
ready to make next year’s Increase. 

Then, too, preach and practice fair 
play to the men of other districts. 

Treat transferred business as Com- 
pany property, not to be despoiled or 
neglected. 

In due time you will get better treat- 
ment from your neighbors, for the good 
you put into your work is all you can 
get out of it. 

A’s ye sow so also shall ye reap. 

Do not play the role of Ishmael] and 
expect the glad hand in return. 

Bearing these suggestions in mind, 
you may become “a workman that need- 
eth not to be ashamed.”—C. V. Dyke 
man, in the Prudential Record. 





1910 WATCHWORD. 





“We are embarking on an era of pros- 
perity unequaled in the world’s busi- 
ness history. * * * Let our watchword 
for 1910 therefore be greater efficiency, 
increased individual production.” 

The above is taken from a letter by 
John F. Dryden, president of the Pru- 
dential to the field force of the com- 
pany. 

A great many men work as hard as it 


seems possible for them, and i eek fail to 
2ecomplish results. For such to attain 
greater efficiency and increased individ- 
ual production will require a closer 
study of business conditions and 
possibilities. Industry is desirable, but 
“industry intelligently applied” will se- 
cure more names on the dotted lines, 
bring about better collections, and 
hence decrease the lapse ratio. 

Life insurance soliciting cannot be 
conducted successfully in a hap-hazard 
manner, Instances have been known 
where an agent has secured business 
under conditions which might warrant 
the term “lucky,” but they are remote 
exceptions. As a rule, the greatest 
“juck” is on the side of the one who 
does the most intelligent work. 





CLOSING SUCCESSFUL YEAR. 





The year 1909 was productive of re- 
sults for the old Life Insurance Com- 
pany of Virginia, entirely satisfactory 
to the management, progress being 
made in every respect that makes for 
the good of the company. 

The statement for this year has not 
been made public, but in round figures 
it will show a premium income during 
1909 of $2,560,000, which will be an in- 
crease over the preceding year of over 
$100,000. The gross income will be $2,- 
800,000, a gain of about $160,000. The 
assets of the company will show an ad- 
vance of $900,000. 

Insurance in force December 31, will 
be about $68,000,000, showing a net gain 
for the year of some $4,500,000. Pay- 
ments to policyholders will be in ihe 
neighborhood of $900,000, making a to 
tal since organization of over $9,500,000. 





Well Qualified for Position. 





Edward D. Harris, assistant secretary 
of the Life Insurance Company of Vir- 
ginia, will take up his new duties as 
secretary on January 1, a position he 
was selected for in November, following 
the election cf Secretary Rogerson, to 
the post of second vice-president. 

One well familar with his worth has 
the following to say: 

“He is one of the most popular offi- 
cials of The Life Insurance Company of 
Virginia, and his associates who for 
years have worked by his side in 

various departments are naturally elat- 
ed over his advancement. His progres- 
Sive service in separate branches of the 
administrative headquarters of the 
Company have given him an admirable 
all round equipment for the duties of 
his new office which his genial and 
sympathetic temperament will make all 
the more effective.” 





A second assistancy has been estab- 
lished by the Life Insurance Co. of Va., 
in Wheeling, W. Va., agent H. E. Zehm, 
having been promoted and placed in 
charge of same. Superintendent Mc- 
Donald will handle the Free Lance As- 
sistancy. A sixth assistancy has been 
created in Atlanta, Ga., with former 
agent G. C. Stembler, in charge. 





Four additional members have been 
appointed to the Irvington fire depart- 
ment. They, with others will be assign- 
ed for duty at the new firehouse on 
Coit street. 

















W. 8. MITCHELL, President 


$1,000,000 Paid- For Bi Business In First Six Months 


IS THE SPLENDID RECORD OF THE 


Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 


A. E. MOORE, Secretary 








If you are a live, energetic, responsible life insurance solicit 
agency, address the Home Office, n> esite & district 














METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 





The 
Metropolitan Life 
L[nsurance Company 


(Incorporated by the State of New York) 
(Stoek Company) 


~ Of the People 
The Company By the People 
—For the People 


The Daily Average of the Company’s 
Business during 1908 was: 
441 per day in Number of Claims Paid. 
6,343 per day in Number of Policies 
placed and paid for. 


$1,202, 353.00 per day in New Insurance 
placed and paid for. 

$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$126,996.37 per day 
Assets. 


in Increase of 


JOHN R. HEGEMAN, President 














J. G. Walker, 


T. Wm. Pemberton, 1st Vice-Pres. 


President 
W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 





HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31,1908................-. 
Insurance in Force, Dec. 31, 1908... 
P .. ments to Policy Hoiders since Organization... 


S 4,444,711.62 
63,309,202.00 
8,926,1 82.91 








JOHN HANCOCK 


Mutual 


Life Insurance Company of Boston 
Good Agency Contracts to Good Agents 


Apply to Home Office, 178 Devonshire St., Boston 
or to 





W. N. COMPTON FRANCIS MARSH 
General Agent 


220 Broadway, New York 


Mgr. for Eastern Mass. 
202 Devonshire St., Boston Union Bidg., 9 Clinton St , Newark, N. J. 


The Company Issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 


WHITE & FENWICK 
State Agents 











THE GREAT AMERICAN’S 
LIFE BOND 


AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 
agency line, securing the 
agent’s work as a 
Permanent Life Investment 
For Partioulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 




















SPECIAL 
CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
I know just what you need, and have 
got it. This is quick action tor you. 
Write me to-day: 

CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, TENN. 
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A DISAGREEABLE TASK. 





To William H. Hotchkiss, Superin- 
tendent of Insurance, has fallen a most 
disagreeable task, namely that of rid- 
ding New York of a bunch of semi- 
fraternal, or assessment concerns which 
are a stench to the great Empire State. 

Some criticism has been indulged in 
for the manner in which Mr. Hotchkiss 
is using the power given him, but criti- 
cism fades away under accomplishments 
such as are noted elsewhere in this 1s 
sue, 

A concern styling itself the National 
Provident Union essayed to furnish “in- 
surance’ to some 3,000 or more misguid- 
ed individuals. Assessments were col- 
lected and death claims remained un- 
paid until something like $100,000 of the 
latter had piled up with practically no 
assets to pay the obligations. 

Imagine the pitiable condition of 
widows and children whose destinies 
had been entrusted to sucn a false con- 
cern! The fact that the mortality ex- 
perience was 200% of the expected did 
not relieve the situation, as each cer- 
tificate holder, no matter how near to 
the grave he may have been was led 
to believe that the contract entered into 
was one of protection and security. 

Another, the Knights of Chivalry, 
was formed for the purpose of mulcting 
physicians. Of this Mr. Hotchkiss says: 

The society at this time is practically 
nothing more than an assessment asso- 
ciation, whose members have parted 
with their money and become liable to 
assessments without having secured any 
benefits or being likely to secure any. 

That this concern was “nipped in the 
bud” as it were, is due solely to the 
persistent effort of the present head of 
the Insurance Department to clean up 
the filth which has been allowed to ac 
cumulate here. 

It is intimated that the pruning 
shears will be used on another as 
sessment concern which is being run 
for the special benefit of tnose in con- 
trol of it. 

Whether this happens or not, the fra- 
ternity as a whole has faith in Super- 
intendent Hotchkiss and believes he will 


act in a manner which will best con- 
serve the real interests of those mostly 
concerned, i. e. the deluded certificate 
holders. 

It is noteworthy in this particular 
that a law somewhat similar to that 
of this State which affords power to 
perform the work here referred to, the 
operation of which has been productive 
of so much good as to attract wide- 
spread attention, is contemplatd in 
Ohio. A bill for this purpose will be 
presented to the legisiature. 





THE FIRE INSURANCE SITUATION. 





The disclosure of financial iregulari- 
ties in the Phenix Insurance Company 
of New York, threatened a crisis in fire 
insurance happily averted by the action 
of the company's directors in promptly 
cleaning house and selecting a new 
management, which at once inspired 
confidence. While immediate trouble is 
thus averted, the future outlook is filled 
with possible results of a far reaching 
cuaracter. Among them may be count- 
ed an early examination of all fire in- 
surance companies by the insurance de- 
partments having jurisdiction, and pos- 
sibly by other departments under a 
joint arrangement or acting independ- 
ently. 

Fortunately, however, the day of the 
“graft” examination seems to have 
passed. Here and there may be an in- 
surance commissioner so wedded to old 
ideas as to seize this opportunity for 
purely personal gain. At the recent 
meeting of the committees of insurance 
commissioners in New York, arrange- 
ments were made for establishing an 
examining clearing house with the spe- 
cific object of preventing duplicate ex- 
aminations, and co-operating to get at 
the facts promptly with the least possi- 
ble expense. 

The sooner the examinations are com- 
pleted the better it will be. So long as 
they are unfinished there will be a cer- 
tain sense of uncertainty not to be re- 
lieved until all the facts are known. It 
may be stated, however, that the dis- 
closures in the Phenix did not come as 
a complete surprise, and those familiar 
with conditions prevailing in that com- 
pany, and who also might -be expected 
to have a knowledge of the weak spots 
elsewhere, claim that there is nothing 
to fear. 

But State oversight will not cease 
with assurances as to financial security, 
and the coming year will witness the 
inauguration of several important pro- 
jects for legislation. Among the prom- 
inent questions now being considered 
are State rating laws, State regulation 
of agents’ commissions, anti-rebate 
laws, and license laws requiring agents 
to show their qualifications before ap- 
plications are approved. 

The sentiment in favor of State rating 
laws lies largely in the West and South- 
west. The passage of the Kansas bill 
has stimulated interest in other States, 
and unless present sentiment changes 
bills having a similar purpose will be 
introduced in several leading States the 
coming year. 

The whole situation in respect to rat- 
ing is changing, legislation on the sub- 
ject being an incident thereto. Rating 
by agreement between companies, either 
through field organizations or local 
boards, is largely extinct, outside of 
New England and one or two eastern 
States. Even in New England there is 
now a suggestion for rating by “State 
bureaus.” In New Jersey a recent deci- 
sion of the court has compelled the 
companies to abandon the “rate agree- 
ment” for “advisory rates.” 

fin respect to the matter of State 
oversight of expenses, this seems to 
have gained hold in all parts of the 
country, resulting in the appointment 
by the insurance commissioners con- 
vention of a special committee to in- 
vestigate this phase of the situation. 
This will involve a general inquiry into 


rates, the methods by which they are 
made, a classification of losses, ratios 
of expense and of the items which make 
up the expense ratio. It is intended 
that the inquiry shall be complete inas- 
much as it is the desire of the insurance 
commissioners that their recommenda- 
tions, if any are made, shall be fair to 
all. 

In 1906 at the Indianapolis convention 
of the National Association, ex-Presi- 
dent Woodworth said that State inter- 
ference in fire insurance expenses was 
just behind the curtain. The curtain is 
about to be lifted. Under the leader- 
ship of Governor Hughes and Superin- 
tendent Hotchkiss it sems that there is 
to be inaugurated a definite movement 
to reduce and limit fire insurance ex- 
penses. This has already been done in 
life insurance. 

Along with these proposals there is 
being considered legislation to prohibit 
rebates and to prevent the issuance of 
licenses to agents not qualified to rep- 
resent the companies. These two pro- 
positions have gained so much head- 
way, and have been received so favor- 
ably, that action thereon during the 
year 1910 is practically assured. 

All these questions: State rating laws, 
expenses, rebates and agents’ qualifica- 
tions, demand the earnest attention of 
insurance interests, not their blind hos- 
tility or approval, not an effort to main- 
tain old or get new conditions which 
cannot be justified, but a real endeavor 
to join hands with the high class insur- 
ance commissioners who seem to have 
taken hold with an intelligent purpose 
te solve these problems. 

There is a splendid opportunity for 
real co-operation, to which the National 
Association of Local Fire Insurance 
Agents is already committed. This op- 
portunity for getting together ought not 
to pass unheeded—‘“American Agency 
Bulletin.” 





McCULLOCH FOR COMMISSIONER 
Of Keystone State—Merit to be Recog- 
nized in Appointing Martin’s 
Successor. 





Governor Stuart has appointed S. W. 
McCulloch, the able deputy insurance 
commissioner of Pennsylvania as head 
of the Department to succeed the present 
incumbent, David Martin, who retires to 
take up his duties as Register of Wills 
for Philadelphia county on January 1. 

The appointment naturally strikes a 
popular chord among Pennsylvania in- 
surance men and managing underwrit- 
ers everywhere. Mr. McCulloch has been 
deputy for two decades or more, but 
has been handicapped in making the 
department what it should be for two 
reasons: First, he has not been at the 
head of it and consequently has in a 
large measure been subject to orders 
from one who while having authority, 
knew practically nothing about insur- 
ance. Second: The laws have not been 
such as to afford the facilities for keep- 
ing down fraud, and otherwise bettering 
insurance conditions. 

(With both these obstacles removed 
we may confidently expect that the fu- 
ture administration of the Insurance 
Department of the Keystone State will 
be such as to commend itself to the 
judgment of all right-thinking men. 





Increases Capital. 


The Missouri State Life of St. Louis, 
Mo., has increased its capital from 
$100,000 to $300,000, the additional cap- 
ital being subscribed without cost to 
the company. 

An accident and health department 
will be established during the coming 
year, $50,000 capital having been paid 
in by the stockholders as a guarantee 
for the carrying out of contracts issued. 
This will be retained in a separate fund. 





R. C. Burton, for some time in the 
actuarial department of the Pacific Mu- 
tual Life has been appointed actuary 
for the Texas Insurance Department. 





OF PERSONAL INTEREST 


In the death on Sunday last of Du- 
mont Clarke, president of the American 
Exchange National Bank, of New York 
City, the Home Insurance Company lost 
one of its ablest directors, and the ex- 
ecutives of the corporation a beloved 
and highly valued friend. 

Mr. Clarke joined the directorate of 
the Home in April 1894, and at the 
time of his death was chairman of its 
Finance Committee; vice-chairman of 
the Executive Committee and a mem- 
ber of the Building Committee. 

Able, high-minded and intensely ac- 
tive Mr. Clarke was one of the fore- 
most financiers of the country, and it 
was his too conscientious devotion to 
the interests entrusted to his care, that 
finally cost him his life. Aside from 
his interest in the American Exchange 
National Bank and the Home Insur- 
ance Company Mr. Clarke was a trustee 
of the Mackay Companies, the Mutual 
Life Insurance Company of New York, 
the Press Publishing Company and the 
Caledonian Insurance Company of Ed- 
inburgh, Scotland. He was a member 
of the board of managers of the Adams 
Express Company. 

He was also a director of the Lawyers’ 
Title Insurance Company, of New York; 
the American Beet Sugar Company, 
the Home Insurance Company, of New 
York; the American Felt Company, the 
Federal Sugar Refining Company, 
Swift & Co., of Chicago; the Audit 
Company, of New York; the Orange 
National Bank, the United States 
Mortgage and Trust Company, the 
United States Safe Deposit Company, 
the Lake Superior Corporation, the Al- 
goma Central & Hudson Bay Railroad, 
the Long Island Railroad Company, the 
New York, Brooklyn & Manhattan 
Beach Railway Company, the Long Is- 
land Consolidated Electrical Compan- 
ies, the Vacuum Cleaner Company, the 
British-American Insurance Company, 
of New York; the Washington Life In- 
surance Company and the New York 
Clearing House Association. He was 
a member of the New York Yacht Club. 














Samuel T. Brown, head of the long- 
established metropolitan agency of T. 
Y. Brown, can testify from personal ex- 
perience to the value of individual 
liability insurance, and more enthusias- 
tically than ever dwell upon its bene- 
fits. Following a recent snow fall, Sam, 
failed to have the drift before his house 
removed with that promptitude usual 
in his affairs, with the result that a 
pedestrian instead of navigating as na- 
ture intended, went down on all fours, 
severely bruising his anatomy, but do- 
ing greater injury to his temper. He 
demanded satisfaction from Mr. Brown, 
and promised a speedy suit for damages. 
In his most urbane manner Sam calmly 
discussed the mishap, secure in the be- 
lief that if he were forced to pay for 
torn trousers, the bill would eventually 
be met by the insurance company. 





One of the active workers in the 
campaign for the eradication of the 
hook-worm disease, is Wilmer L. 
Moore, president of the Southern States 
Life. He has been elected second vice- 
president of the Atlantic chamber of 
Commerce which body has taken the 
initiative in the movement above re- 
ferred to. 





Recent appointments of the Pacific 
Mutual Life are: E, C. Counsell, Sioux 
City, Ia.; Stone & Smith, Topeka,Kans.: 
John H. Roe, Harrisburg, Pa.; E. C. 
Warner, Torrington, Conn. 





G. A. Lock is succeeded as Central 
Ohio manager of the Fidelity Mutual 
Life by Tafford B. Talmadge of Colum- 
bus. Mr. Lock is transferred to Kansas 
City, Mo. 
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FIRE INSURANCE DEPARTMENT HENRY EVANS—THE MAN OF THE HOUR 
The name Henry Evans is one to con- ple to accommodate comfortably the 


PATTERNED AFTER NEW YORK. 





Would Prevent Repetition of Ohio Ger- 
. man Scandal by Increasing Powers 
of Commissioner. 





In connection with his annual report, 
Attorney-General U. Grant Denman of 
Ohio has recommended to Governor 
Harmon the enactment by the General 
Assembly, at its coming session, a law 
modeled on the New York statute putting 
insolvent insurance companies under 
the jurisdiction of the State superin- 
tendent of Insurance for liquidation. 
Attorney-General Denman has con- 
ferred on this plan with Superintendent 
of Insurance Lemert, who has a bill of 
this kind in contemplation, but not yet 
drawn. He is now in correspondence 
with Insurance Commissioner Hotch- 
kiss of New York, concerning the op- 
eration of the law in that State. 

The law is designed to conserve the 
assets of a failed company, and in line 
with several bills already drafted by 
Superintendent Lemert, had its incep- 
tion in the conditions arising from the 
wrecking of the Ohio German at Toledo, 
last spring. 





FINE FOR THE ASSURED. 





Companies Pay 48 Per Cent. Loss Under 
Clever Use and Occupancy 
Form. 





The declaration “there’s nothing new 
under the sun” was made before the 
Gays of insurance brokers, with their 
wonderful ingenuity in preparing policy 
forms, the exact meaning of which does 
not develop until a fire, when correc- 
tion is too late, and the responsible ex- 
aminer gets a merry “calling down” 
from his superior officer. 

One of the best in the form line that 
has lately come into notice is the fol- 
lowing, prepared by Starkweather and 
Shepley, and providing for use and oc- 
cupancy insurance on the New York 
City plant of the Dunham Manufactur- 
ing Company, of this city. The form 
reads: “$2,500 on the use and occu- 
pancy of their manufacturing plant, sit- 
uated Nos. 373-7 Pearl street, Borough 
of Manhattan, City of New York. 

“Tt is a condition of this contract of 
insurance, that, if the said buildings or 
machinery therein, or either of them, or 
any part thereof, shall be damaged or 
destroyed by fire occurring during the 
term of this policy, so that thé property 
is entirely prevented from producing 
finished goods, this Company shall be 
liable for any loss of production at the 
rate of 8 1-3 dollars per day, for each 
working day of such prevention; and in 
case the buildings or machinery or any 


part thereof, are so damaged as to pre- 
vent the making of a full daily average 
production of said goods, this Company 
is to be held liable per day for that por- 
tion of 8 1-3 dollars, which the product 
so prevented from being made bears to 
the average daily yield previous to the 
fire, which for the purpose of this insur- 
ance is agreed to be the full average 
for twelve months before the fire, not 
exceeding in either case the amount in- 
sured. 

“Loss if any to be computed from the 
day of occurrence of any fire to the time 
when the plant could with ordinary dil- 
igence and dispatch be repaired or re- 
built, and the time required so to do, 
not to be limited to the day of expira- 
tion named in the policy.” 

The above it will be noted provides 
for a per diem payment in case the 
“property” is prevented from producing 
finished stock, etc., while the majority 
forms stipulate for delay of production 
on the part of the “assured.” 

Fire occurred in the premises on Sep- 
tember 30, last, the adjustment effected 
through the General Adjustment Bu- 
reau, being on the following percentage 
of insurance involved: 


2 ee 90 per cent, 
WERGOET vi csveccccccoess 100 per cent. 
ON wc tees Sse'cne . 75 per cent. 


Use and occupancy 48 per cent. 
Indemnity under the last named item 
was carried in these companic: 


Apportioned 
Company. Insurance. Loss. 
DE. stigna aekeallas $5,000 $2,416.67 
Assurance Co.... 3,500 1,691.67 
North River ........ 2,500 1,208.34 
Rhode Island ....... 2,500 1,208.34 
gd fe, See 2,500 1,208.24 
New Hampshire .... 2,500 1,208.34 
Spring Garden ...... 2,500 1,208.34 
GOTMAMER 2.2.06) coves 2,500 1,208.34 
Prussian Nat’] ...... 2,500 1,208.54 
Delaware ..... ckece ee 1,208.34 
German American... 1,500 725,000 


The fire cancelled the assured’s lease 
and new premises were rented. ‘The 
machinery to be installed there is of a 
special type and it will take some time 
to put the plant in operation. Under the 
form used, the companies are not en- 
tit’ed to any reduction in the loss that 
may result from the renewal of opera- 
tions in the new quarters. 





“Answering the Midnight Alarm.” 





The above is the title of the illus- 
tration used on the 1910 calendar,issued 
hy the prominent Brooklyn, N. Y., 
agency of Lewis & Gendor. It portrays 
from life an exciting scene, when the 
Chicago firemen were forced to fight 
one of the worst of the many stubborn 
fires that have occurred in their city. 


jure with in the fire insurance world. 
Ask any of that small group of men 
which controls the fire insurance busi- 
ness in this country, what is his esti- 
mate of the Continental Insurance 
Company’s president, and he will close 
the transom and look under the table 
before answering. There is wizardry in 
the name, for all accepted rules of the 
expected and the unexpected, have alike 
been violated in the series of happen- 
ings that has gone to make Henry 
Evans the most dominating personality 
in fire underwriting circles to-day. 

If any other man, placed as Mr. Evans 
was, had stepped into the Phenix situa- 
tion, he would have invited swift and 
complete annihilation. But the power- 
ful forces of the combined Union com- 
panies, stood in silence while their 
greatest antagonist steppea Into control 
of a company that has always been re- 
garded as the staunchest adherent to 
the principles for which the Union 
stands. This complicated situation has 
served to emphasize in » striking way, 
some of the characteristics of the man. 
The pilfered Phenix at the moment of 
the revelations, stood to lose its excel- 
lent agency plant and to suffer a col- 
lapse in the value of Its stock. Few 
men, even with staunch supporters in 
the business, would be willing to as- 
sume such responsibility. But Henry 
Evans, announces that he has been 
placed in control of the complicated af- 
fairs of the Phenix and lo, what hap- 
pens! Expressions of confidence come 
in from all sources; a general policy of 
“hands off” is adopted in regard to the 
business of the troubled company; and 
its stock becomes a fine investment. 

There is an impression broadcast that 
mention of Henry Evans brings a wry 
face to the rest of the fire insurance fra- 
ternity. In view of the expressions of 
confidence just cited, there is a seeming 
paradox in this attitude. Its explana- 
tion is simple. Mr. Evans has few 
friends, but even his enemies concede 
his honesty and ability. He appears as 
a lone figure, but in a commanding posi- 
tion. Henry Evans the underwriter, is 
known in a way to al Insurance men; 
but what manner of man is he? 


The twelfth floor of the Continental 
building is one large, open office, with 
rows of high desks where scores of 
clerks work side by side, like a huge 


school room. At one end, enclosed by a 
partition, mostly glass, 1s the private 
office of the president. A majority of 
the workers in the outer office can see 
what is going on within the sanctum of 
the president and likewise, without ris- 
ing from his accustomed chair, Mr. 
Evans can sweep the room with a 
glance. 


This private office is large, being am- 


gatherings which have focussed the at- 
tention of the insurance community on 
many occasions. There is no sugges- 
tion of elegance here. It is essentially 
a place to work in and one can readily 
fancy that each article had to demon- 
strate its usefulness or be banished. An 
open fireplace, with burning gas logs 
gives the one touch of warmth. Win- 
dows facing to the East, look down on 
the throbbing center of the insurance 
district, which is in full view. 

There is no air of impenetrability 
about the office of the president of the 
Continental. Mr. Evans’ private secre- 
tary, just outside the door, suggests a 
barrier to the precincts within, but his 
willingness to convey a request for an 
interview indicates that the location is 
for convenience, not protection. The 
limited discretionary powers of the sec- 
retary, reveal an appetite for details in 


his chief. Even these preliminary mo- 
ments must not be lost, so you have 
been regarding with interest the man 
on the other side of the partition. Seat- 


ed before a mass of papers spread out 
on a large flat-top desk, is a figure well 
over six feet and of corresponding bulk 
A soft hat is pulled down partly over 
the face. There is a quick dispatch 
about the way he handle his work, al- 
though his movements are heavy and 
emphasize the bigness of his frame. 
You approach to meet a pair of dark, 
unwavering eyes and heavy, square 
jaws. You had expected those jaws: 
you may indeed, have dilated somwhat 
in your mind on the kind of jaws that 
Henry Evans must have and been pre- 
pared to pass them with a mental nod 
of confirmation, but you don’t. Face to 
face with them, you gaze in wonder at 
these great pieces of facial architecture. 
To say that they are like the jaws of a 
bull dog, would be to utter a common- 
place. Their mass hangs broad and 
prominent, dominating the whole coun- 
tenance and giving a sombre look tothe 
face. You can look in vain in the high 


places of New York’s business life for 
jaws to match them. You long to ex- 
amine them leisurely and to view them 
from different angles, but the eyes, 
tense and concentrated, are clearly say- 
ing, “Come to the point.” 

If the world at large could put one 
question to this man and be assured of 


an answer, it wouldn’t ask what he was 
going to do with the Phenix; it would 
want to known something of his phil- 
csophy of life. But you’d as soon think 
of discussing philosophy with a pagan 
image and you'd do so with equal suc- 
cess. 

There are three degrees of interest 
displayed by Mr. Evans. The first at- 
tention you get is from under the brim 
of a fedora hat which he wears con- 

(Continued on page 12.) 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 
funds largely supplied by head 
office in Liverpool 


U.S. Cash Assets, Dec. 31, 1908 $13,212,749.00 
4,973,879.00 
3,239,091.00 
1,429,729.00 
1,051,543.00 


Supls, - - - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


iverpool 
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Over $116,000,000.00 


Losses Paid in the United States 
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A STALWART FIGURE GONE. 





Death Claims John H. Washburn, For- 
mer President of the Home and a 
Leading Fire Underwriter. 





For many years prior to his retire- 
ment from the presidency of the Home 
Insurance Company in 1904, John H. 
Washburn, whose death occurred in 
New York City on Thursday last, was 
one of the most influential fire under- 
writers of the country, and no import- 
ant movement in the business was ini- 
tiated or carried to any length until his 
position thereupon was ascertained. 

At association gatherings, both East 
and West, the figure of Mr. Washburn 
was a familiar cne, and no one was het- 
ter versed in the politics of the busi- 
ness than he. A man of positive con- 
victions, and, once convinced of the 
justice of his position, as keen and in- 
cisive a debater as ever spoke in un- 
derwriting hall, the late president of 
the Home, was withal a manly fighter 
and by his courteous bearing, held the 
respect of friend and foe alike. 

Born at Amherst, Mass., in 1828, Mr. 
Washburn, after graduation from Am- 
hest College,studied law in Rutland,Vt., 
and Granville, N. Y. In 1850, he be- 
came interested in the insurance busi- 
ness in the office of the Washington 
County Mutual Fire of New York. Four 
years later he was chosen secretary of 
the Bridgeport Fire and Marine Insur- 
ance Company of Conn., and remained 
in that capacity until 1857. In 1859 he 
joined the Home, being elected its as- 
sistant secretary in 1865, secretary in 
1867 and vice-president in 1884, and 
president in April, 1901, in succession 
to the late .D. A. Heald. Three years 
later, feeling the infirmities of age he 
resigned the office, though accepting 
that of chairman of its board of di- 
rectors. His interest in the great com- 
pany toward the upbuilding of which he 
had contributed so largely, ceased only 
with his death. 

A leader in all movements looking to 
the betterment of fire underwriting, Mr. 
Washburn had been president of the 
Western Union, the New York Board of 
Fire Underwriters, New York Fire In- 
surance Exchange and the National 
Board of Fire Underwriters. 





HENRY EVANS—THE MAN OF THE 
HOUR. 





(Continued from page 9.) 
stantly in the office. You may not feel 
secure against peremptory dismissal 
until he drops back into his chair and 
slides well down into the seat. Your 
particular effort must then be to get 
the hands thrust deep into the trousers 
pockets, and one long slim leg dangling 
over the other. This is the fair weather 
sign and you may set all sail and take 
the middle of the stream. 

When the exigencies of the work will 
permit, Mr. Evans is apt to be on his 
feet pacing off the space in his private 
office. So the interviewer may feel 
complimented if he deserts his chair 
and takes to the carpet. He is inter- 
ested. Replies or comments come in 
brief sentences with a decided emphasis 
on the important word. Mr. Evans 
uses no gestures, for his hands are usu- 
ally hidden in the deep recesses of his 
pockets. The fact is the important 
thing; its expression will be in what- 
ever words come handy at the time. 

The underworld can thank its stars 
that Henry Evans did not take up law 
and get on the bench. A plea for mercy 
would be an insult to his mental pro- 
cesses. He quickly passes over all pre- 
liminaries and grasps the final result. 
He thinks in concrete facts. 

Yet Mr. Evans has a reputation for 
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80 WILLIAM 8T., NEW YORK CITY 


justice; justice where the human ele- 
ment does not enter; business justice. 
Likewise his spoken word in the insur- 
ance world is accepted with the assur- 
ance of the accomplished fact. When 
he prepared that first letter to the 
Phenix agency force, he made no senti- 
mental play about “standing by the 
flag.” He simply told them what he ex- 
pected them to do. It almost makes 
the tears start to think what a great 
newspaperman was lost to the business 
in Henry Evans. Here his powers 
would have found their fullest expres- 
sion. A word here or a gesture there 
to decide the fate of great reputations. 
A swift glance through the paper fresh 
from the press would reveal the mis- 
takes in all their nakedness. A mark 
o1 two on the inked pages would serve 
to send a copy reader or an editor out 
into the limbo of the jobless. His 
paper would never be “scooped.” He 
would make and unmake men after his 
own ideas of right. That’s Evans. 

Pacing up and down, in his office one 
gets a good idea of the bulk of the man. 
Large boned and in his fiftieth year, 
somewhat angular, he towers above the 
average height. His habitual attitude, 
slightly stooped, adds a menacing 
aspect. His hat, when not inclined 
over one eyebrow, is set at some other 
equally unconventional angle. A gem 
of the hatter’s art, a marvel of beauti- 
ful lines and symmetry of balance, will 
after a few moments in the hands of 
Mr. Evans, be completely disguised. 
His penchant for the soft hat is be- 
lieved to be due to its ready adaptabil- 
ity, so that under stress of other things, 
any part will serve for the front. The 
crown soon loses most of its fedora 
characteristics and assumes a roguish 
shape. It is almost sublime to contem- 
plate this master mind, which has made 
whole aggregations of strong men bend 
to its purpose, become befuddled over 
the intricacles of a cravat. 


On the street, Mr. Evans is not less 
interesting. He may readily be dis- 
tinguished in the crowds on William 
street, by a certain lack of the conven- 
tions. When he dons an overcoat, it is 
firmly grasped by the collar with right 
hand and brought well up on the neck. 
In this position it remains, with one 
side of the collar up and the other 
down. When not in use, his hands seek 
the customary pockets, leaving the coat- 
tails flapping in the breeze. The crowd- 





ed and narrow streets of the insurance | 


district drive those who would make 
progress to the middle of the street. So 


the president of the Continental may be | 
seen any day making his way along the | 


middle of the street in the insurance 
district. He moves with a medium 
sized step for so tall a man, the knees 
giving slightly at each stride and ac- 
companied with a swaying of the body 
to make up for the fixed position of the 
hands. The effect is mincing and sug- 
gestive of a mild caricature. 

As with most strong and original per- 
sonalities, Mr. Evans cannot be measur- 
ed from the pattern of the average 
man. Where others use diplomacy, he 
gets the same results by the whip hand 
of power. In the Continental, a close 
association of interests is not cultivat- 
ed. Evans dominates everything. The 
officers show it; the departments reflect 
it; it’s im the air. The Continental is 
Evans. 
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LOOKING FOR REINSURANCE. 





New Hartford Company Expects to 
Get Excess Business from 
Other Offices. 





Hartford, Conn.—Dec. 30.—Although 
no fire insurance company ever started 
under more auspicious circumstances, 
probably, than the Standard of Hart- 
ford to be launched on Friday, Decem- 
ber 31, several Hartford insurance offi- 
cials have declined to show as much en- 
thusiasm about the addition to their 
ranks, as first reports indicated. Two 
fire companies have officers who have 
subscribed for stock but it is said that 
others wuo have been approached with 
the idea that their names on the list 
would mean valuable reinsurance from 
their companies had been of the opin- 
ion that there was no need for such an 
outlet for their surplus business. 


The fact that the list of stockholders 
contains such names as J, Pierpont 
Morgan, M. F. Plant, August Belmont 
of New York and several successful 
Hartford business men outside the in- 
surance field, has been the means of at- 
tracting a wider circle of investors than 
that represented at the start of any 
other company ever organized here. 
More conservative insurance men, how- 
ever, are asking how, notwithstanding 
its surplus of $250,000 over its initial 
capital, the new company will be 
eble to get an agency force large 
enough to carry on an extensive busi- 
ness. The promoters of the Standard 
reply that for the first five or six years 
the company will depend for the most 
part on the reinsurance that it proposes 
to take from the other Hartford com- 
panies. 

These conservatives do not think that 
there is a large amount of insurance 
now which has to go begging outside 
of Hartford. They want the new com- 
pany to succeed. They want Hartford 
to hold its high place among insurance 
lists. But they do not feel that definite 
cause has been shown for the undertak- 
ing of the hard struggle always neces- 
sary in the formation of an enterprise 
which hopes to climb to the pinnacle 
which is largely the conquest of Hart- 
ford companies, through their long per- 
severance. 

It is more than probable that each of 
the men whose names are inscribed as 
stockholders will be in a position to 
turn over much of the «nsurance now 
being carried on his own property or on 
that in which he is interested. This 
will take away a large amount of busi- 
ness from resident agents, and there is 
a degree of uneasiness among these 
latter which, though it does not show 
on Hartford’s customary diplomatic 
surfaces of conversation, is nevertheless 
a growing factor in the situation. 

Possibly the most important view- 
point of all in Hartford is the one 
which makes fear and trembling lest 
the new company shall fail in a crisis 
and in its failure bring discredit and 
even direct loss on its other now flour- 
ishing insurance institutions. 





J. P. MORGAN IN FIRE INSURANCE. 





Banker Not Seeking to Extend His Con- 
trol in this Direction, Although Inter- 
ested in Several Companies. 


Though J. Pierpont Morgan is said to 
be a substantial stockmolder in the 
Standard Fire Insurance Company, 
which is being organizea 1n Hartford, it 
does not necessarily mean that he is 
seeking to extend his financial control 
into the realm of fire insurance, accord- 
ing to a number of well informed men 
in the insurance district. 

Mr. Morgan has for many years been 
interested in the Hartford Fire Insur- 
ance Company, of Hartford, because his 
father was one of its original incorpora- 
tors. His firm also acts as banker for 
the Aetna Insurance (Fire) Company, 
of Hartford. It is thought that inter- 
ests connected with these two corpora- 
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tions may have induced him to take 
some stock in the new company, which, 
it is understood, will devote itself en- 
tirely to reinsurance. 

After the San Francisco fire, when it 
became necessary to replenish the de- 
pleted capital of the Hartford Fire In- 
surance Company, J. P. Morgan & Co. 
acted as the underwriters of a new is- 
sue of stock to the amount of $750,000. 
It was at first planned vo issue it at 
$700, but it was finally issued at $500 
a share. What the stockholders did not 
take was placed in the hands of the 
underwriting agency and has since been 
disposed of. 

So far as known, these are the only 
fire insurance interests of Mr. Morgan, 
and there seems to be no ground for 
the impression that he has turned to- 
ward that field for investment.—New 
York Tribune. 





RATING COUNTRY CLUBS. 





Disasterous Record on the Class in New 
York State Compels An Advance 
in Tariffs. 





The Underwriters Association of 
New York State has recently adopted 
a schedule for rating country clubs 
which will have the effect of raising 
the rates on this class from 100 to 300 
per cent. over those now obtaining. 

This schedule is an adaptation of 
that used for rating summer hotels, 
the physical hazards found in that 
class being thought more nearly anaio- 
gous with those found in country clubs 
than any other susceptible to rating 
by schedule. In fact, outside of the 
special charges for caddies room, club 
making, etc., and the omission of 
light and area charges, the two sched- 
ules are nearly identical. 

It is perhaps unfortunate that there 
is not a greater differentiation made 
between the small clubs, without sleep- 
ing quarters, bar or restaurant, and 
the large ones of pronounced area, hav- 
ing all these features, but it is only fair 
to say that too fine a point cannot be 
drawn in revising rates on a class 
which has produced so large a loss ra- 
tio as this one. 

It is difficult to estimate the insur- 
able value of country club property and 
probable premium to be received there- 
from, but the far from complete list 
of losses published herewith is quite 
sufficient to show that the radical ac- 
tion taken is entirely justifiable and in 
self-defense. The larger losses which 
have occurred in the past two years in 
the vicinity of New York include the 
following: 

Hartford Golf Club, Hartford, $50,- 
000; Fairfield Co. Golf Club, Greenwich, 
$80,000; Englewood Field Club, Engle- 
wood, $40,000. 





JOHN A. DE GROOT DEAD. 





Brooklyn Representative of North Brit- 
ish and Mercantile Passes 
Away. 





John A. De Groot, for fully twenty- 
three years the highly appreciated 
Brooklyn, N. Y., representative of the 
North British & Mercantile Insurance 
Company, died on Monday. Mr. De 
Groot’s connection with fire underwrit- 
ing began in 1871 when as an office boy 
he entered the service of the North 
British. Faithful and capable he was 
advanced from one position to another, 
being given the Brooklyn agency of 
the company in 1886. His business, 
carefully, and intelligently selected was 
uniformly profitable, and the head of- 
fice management always placed confi- 
dence in Mr. De Groot’s judgment. He 
leaves a widow and one son, the latter 
baving been for some time past his 
business associate. 





F. Willard Smith has been appointed 
secretary of the Sovereign Fire, of To- 
ronto, Can. 


BALLARD’S NEW CONNECTION. “The Leading Fire Insurance Compapy’ 
of America.” 


is the Vice-President of Continental to 
Represent Alliance of London 
Interests? 





While E, L. Ballard, whose intended 
retirement on February 1, next, from 
the second vice-presidency of the Conti-| 
nental, to become chief executive of a 
new fire insurance company already 
formed at New York City, maintains a 
discreet silence as to the identity of the 
new venture, street report, with or 
without warrant, declares it will be a 
subsidiary enterprise of the Alliance 
Assurance Company, of London, one of 
the leading underwriting institutions of 
Great Britain. 


The Alliance was represented in the). 


United States for some years, and in 
fact still maintains a deposit at Albany. 
It was never aggressive East of the 
Rocky Mountains, but upon the Pacific; 
Coast did a large business. At the time 
of the San Francisco conflagration it 
was involved for a large sum. Liabil-| 
ity for loss was denied upon the ground 
that its policies contained an earth-| 
quake exemption clause. Compromise | 
settlement, however, was effected, the 
Company’s management appreciating 
the unmwisdom of contesting upon the 
ground taken. 

Several months ago Robert Lewis,the 
venerable gereral manager of the Alli- 
ance, made an extended trip about the 
United States, going as far West as San 
Francisco, and South to New Orleans, 
during which he made a close inspec- 
tion of the general underwriting condi- 
vions. | 

It was assumed that the purpose of| 
the survey was with a view to re-enter- 
ing the Company, actively here. What 
Mr. Lewis’ conclusions were, if indeed | 
be reached any, were not made pubiic| 
prior to his sailing for London. 

The story now is that while the Al- 
liance is not to resume an agency busi-| 
ness here directly, it will do so through | 
the medium of a subsidiary corporation, | 
arrangements for the launching of} 
which have been fully consummated,and | 
particulars of which will be given to the 
public when Mr. Ballard is disposed to 
that end. 





TAKEN OVER BY PEOPLES NAT'L. 





Philadelphia Company Reinsures New! 
York and Texas Business of 
Virginia State. 





The Virginia State Insurance Com-| 
pany has decided to withdraw from | 
New York and Texas and has reinsur- | 
ed its outstanding risks in those States 
in the People’s National Fire Insur- 
ance Company of Philadelphia, which | 
also is given a participating share in | 
the business in force in the other | 
States. It is understood, says the/| 
“Journal of Commerce and Commercial) 
Bulletin,” that this arrangement fore- | 
shadows friendly co-operation in the)! 
future between the Virginia State and | 
the People’s National in the field, a| 
condition which will be of mutual bene- | 
fit to the two companies. Sumner Ba- | 
lard was the intermediary in the ne-| 
gotiation of the reinsurance. 

President Amonson of the People’s 
National and Vice-President Lecky of 
the Virginia State have agreed that 


the agents of the Virginia 
State Insurance Company shall have 
the right to make _ endorsement 
on its policies in this State sub-| 


ject to the approval of George Berry, | 
the State agent of the Virginia State. | 
The Virginia State continues an ag-| 
gressive policy in the territory it has 
hitherto been represented in outside of | 
New York and Texas. 

President Amonson of the People’s 
National states that in view of the 
friendly relations between his company 
and the Virginia State every considera- 
tion will be shown the agents of the} 
latter in the States of New York and) 
Texas. | 
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WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
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CAPITAL TO BE $500,000. 





Additional Stock of Franklin of Phila- 
delphia to be Issued—Company 
Prospering. 





To make still more effective the pro- 
gressive policies of President Duncan 
of the Franklin, of Philadelphia, the 
directors of the company have decided 
to increase its capital from $400,000 to 
$500,000. The plant of the corporation 
is an excellent one and in the hands of 
its present management should be pro- 
ductive of gratifying results. 


SUBURBAN FIRE INS. EXCHANGE. 








Next Meeting of the Organization to be 
Held January 18th. 





The next general meeting of the Su- 
burban Fire Insurance Exchange of 
New York, will be held on January 18. 

The executive committee of the or- 
ganization has ruled that the commis- 
sion rules of the body apply to tornado 
and cyclone insurance as well as to fire 
insurance. 


Central National to Enter Florida. 





In pursuance of its policy of expan- 
sion the Central National Fire of Chi- 
cago has arranged to enter Florida the 
first of the year and has planned to 
operate through the office of William S. 
Jordan of Jacksonville, who will be 
general agent. 





Union of Phila. in the Southwest. 





I. Reinhardt & Son, Dallas, will on 
January first, succeed Hughes & Yates, 
of Atlanta, as Texas general agents of 
the Union and the State, of Philadel- 
phia, while Arnold, Raines & Company 
of Little Rock, will represent the same 
companies for Arkansas. 





To Report to Chicago. 





Ohio and West Virginia agents of the 
Continental and the Fidelity Fire In- 
surance companies have been instruc 
ted to report to the Western depart- 
ment offices at Chicago in future, in- 
stead of to New York as now. 





UNION MANAGERS LINING UP. 





(Continued from page 1.) 
in its hour of trial, and bespeaking @ 
continuance of your support and friend- 
ship, we are, &c.” 

Underwriters Policy to be Issued. 

Mr. Evans is authority for the follow- 
ing statement as to the formation of an 
underwriters agreement: 

“Assuming the proposed merger of 
the Fidelity and Phenix becomes a fact, 
the main or operating office of the com- 
pany wil! be at 46 Cedar street, New 
York City. It is the intention of .the 
men who will officer the new company 
to let the present Union memberships 
of the Phenix, under merged conditions, 
continue undisturbed, and every effort 
will be made by the tnen officers to 
conduct the merged company without 
friction either for the agents or the un- 
derwriting fraternity. 

“For the purpose of protecting the 
present Fidetity agents an underwriting 
agrement will be entered into as be- 
tween the Continental and Fidelity- 
Phenix companies, resulting in the issu- 
ance through the present Fidelity 
agents of the policy of ‘The Fidelity 
Underwriters,’ guaranteed by the’ Con- 
tinental and the Fidelity-Phenix com- 
panies, with combined assets in excess 
of $35,000,000. This statement of fact 
is made publicly because of the general 
interest displayed.” 

Notice to Fidelity Representatives. 

Notice is hereby given that a special 
meeting of the stockholders of the 
Fidelity Fire Insurance Company of 
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New York is hereby snmetiaiie called 
and will be held at the principal office 
of the company, 46 Cedar Street, in the 
Borough of Manhattan, City of New 
York, on the 25th day of January, 1910, 
at 3 o’clock P. M., for the purpose of 
considering and acting upon a merger 
or consolidation of this company with 
the Phenix Insurance Company, and to 
act upon and approve an Agreement for 
such merger or consolidation of said 
companies, pursuant to the provisions 
of section 129 of the Insurance Law of 
the State of New York. 
Basis of Proposed Merger. 

“Growing out of the troubles 
of the Phenix Insurance Company, 
there came a proposition to the direc- 
tors of the Fidelity Fire Insurance Com- 
pany to merge with the Phenix. 

“After careful consideration at the 
hands of the directors an agreement has 
been reached and is now being submit- 
ted to the stockholders, who will at the 
end of the thirty days’ notice required 
by law vote on the proposition. If two- 
thirds of the stockholders of each com- 
pany vote in favor of the merger a new 
company will be formed and called the 
Fidelity-Phenix Fire Insurance Company 
of New York. It will have a capital of 
$2,500,000; net surplus, I think, of not 
less than $2,300,000, and gross assets of 
about $13,500,000. All liabilities will be 
fully stated, and the management will 
be in the hands of men competent to 
care for its underwriting and investment 
interests, while the board of directors, 
fifteen in number, will be composed of 
some of the best known men in the 
financial and commercial world. 

“We have provided means fully to pro- 
tect your interests as agents represent- 
ing the Fidelity, and we believe that 
you will be pleased to have such a 
strong company to represent. 

“The writer,as you know, started the 
Fidelity, and he has some feelings of 
regret in connection with the change in 
name, but he recognizes that the best 
interests of all concerned will be served 
in the end by a merger of these two 
interests into one company, which can 
within a reasonable time, with your 
help, be made a second Continental. 

“Assuring you that I fully appreciate 
the loyal support you have given us in 
the past and that I confidently look for 
a continuance of same, I am, yours very 
truly, Henry Evans.” 

Get Local Agency of Fidelity-Phenix. 

Once the merger between the Fi- 
delity and the Phenix be effected New- 
man & McBain will be given the New 
York City agency of the enlarged cor- 
poration. They now represent the Fi- 
delity. 

George P. Sheldon Dead. 

Death mercifully came to George P. 
Sheldon, ex-president of the Phenix, on 
Christmas day, the once prominent un- 
derwriter passing away without know- 
ledge of the scandals connected with 
the Phenix office, or the fact that he 
had been indicted for grand larceny for 
his part therein. 

Mr. Sheldon’s active connection with 
fire insurance affairs began in 1888, 
when he was chosen president of the 
Phenix and undertook the rehabilitation 
of the Company, the affairs of which 
had become involved through poor man- 
agement on the part of the previous 
administration. 

A lawyer by profession, Mr. Sheldon 
had no intimate knowledge of fire un- 
derwriting, nor did he ever seek to ac- 
quire it, contenting himself with the 
financial phase of the Company busi- 
ness, and exercising supervision over 
its general affairs. 

A good mixer and a clever talker, Mr. 
Sheldon was in demand for association 
work, and at various times served as 
vresident of the National Board of rure 
Underwriters, Eastern Union and the 
Factory Insurance Association. He fre- 
quently addressed commercial and in- 
surance gatherings, and on the day on 
which his last illness began, October 

27th,he was on the programme to speak 
at the anniversary banquet of the Al- 
bany Board of Underwriters, his se- 
lected topic for that occasion being 





Proposed Capital, $1,000,000 





AMERICAN UNION FIRE 


INSURANCE COMPANY, 
OF PHILADELPHIA 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 


Proposed Surplus, $1,000,000 











“Phoenix—‘But this bird pays for the | 
ashes.’ ” 

Ptomaine poisoning, had from eating} 
shell fish, developed into pneumonia and | 
his condition soon became grave. Heart 
failure was the immediate cause of 
death. 

Of a jovial disposition, Mr. Sheldon 
was well liked by his associates, who 
learned of the charges of maladminis- 
tration filed against him, with extreme 
surprise and profound regret. 





ORGANIZATION MEN TO MEET. 





Subscribers to Stock of American Union 
Fire of Philadelphia to Meet 
Next Month. 





On the 26th prox. subscribers to the 
stock of the American Union Fire, of 
Philadelphia, James F. Stone, chief or- 
ganizer, will meet and determine 
whether the Company shall incorporate 
with a capital of $500,000 and surplus of 
equal amount, with a view to increas- 
ing each item to a million dollars, and 
if it is concluded thus to act to elect 
officers and directors required to be 
named in the articles of association 
from among subscribers who are res- 
ident in Pennsyivania, and direct the 
further steps to be taken. 





A REPRESENTATIVE CITIZEN OF 
THE SOUTHWEST. 


A capital representative of the busi- 
ness man of the new Southwest, is J. 
W. McRae, of Shawnee, Okiahoma. 
Yeung, vigorous, self-reliant; appreciat- 
ing tthe opportunities afforded for for- 
tune building in his home field, and tak- 
ing full advantage thereof, Mr. McRae, 
though still on the desirable line ‘of 
forty, has amassed a comfortable for- 
tune, and has the supreme satisfaction 
of knowing it was honestly secured— 
every dollar of it. 

Enthusiastic as to the present and fu- 
ture of the Southwest and especially of 
Oklahoma, his own State, Mr. McRae is 
a leading factor in its commercial,finan- 
cial and politicai life. In the hands of 
svch men as he the welfare of the State 
is safe beyond peradventure. 








WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1909 
isin ccanudvanessceaktateutaed $2,184,632,00 
NEE UN vckcavcuadaaewcends 7.6,219.00 
HON. GEO. A. COX, President 


W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 
Vice Presidents 


| W. B. MEIKLE, General Manager 





PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 








QUEEN 


Ins. Co. of America, 
VEW YoOPX. 























CONFLAGRATION PROOF 





CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL . ° $400,000 
All Liabilities, including Reserve . 381,653 
Total Assets . ° 978,605 
SURPLUS to Policy "Holders ° ° 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve ° ° ° 105,175 
Increase in Surplus . . . 45,764 


This Company has a record unequaled in the 
history of the Insurance business 
FRANK C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 
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COMMISSIONS TO AGENTS 


EVANS DISCUSSES THE QUESTION. 








President of Continental Says that Rate 
Ranges from 5 Per Cent. to 35 
Per Cent. 





In response to a request from Insur- 
ance Commissioner J. V. Barry, of 
Michigan, as to the rate of commission 
paid agents, Henry Evans, president of 
the Continental Insuranice Company, re- 
plied as follows: 

“Your circular communication of the 
15th inst. is received. The questions 
you ask are impossible of answer at 
short notice, for the reason that to get 
absolute facts would require a tabula- 
tion showing what was done in each of 
more than 10,000 agencies. 1 can say 
in a general way that the fixed or flat 
commissions cover a range of from 5 
per cent. to 35 per cent., and that with- 
in those figures are cases where an ad- 
ditional or contingent commission of 
from 5 per cent. to 15 per cent. on the 
profits of the agency is added. The aver- 
age commission paid by the company, 
as shown by the report tu the New 
York Insurance Department, last year 
was 23.9 per cent. 

“So far as this company is concernea, 
our commissions are based, first, on the 
competition we have to meet; and, sec- 
ond, on the desirability of certain 
classes in certain sections, having in 
mind probable profit to the company, 
absence of conflagration or sweeping 
fire hazard, and cost of securing the 
business to the agent, on the principle 
that ‘the laborer is worthy of his hire’ 
and is entitled to a fair return for the 
services rendered. In certain sections 
we seek farm business, and in order to 
compensate the agent fairly for the 
work we require him to do, viz., take a 
signed application, make a survey, re- 
port, collect the premiums and keep 
track of the risk for the term of the 
policy, we find it good business policy 
to pay him a commission of 25 per 
cent., at which rate of commission he 
makes only, at best, a decent living. 
Years ago the company tried, in certain 
sections, to improve a bad record on 
this class of business by cutting the 
commission to 10 per cent., but the re- 
sult was disastrous; the agent did not 
value the connection and he wrote poor 
business; to inspect it ourselves would 
make the cost much more than 25 per 
cent. In some parts of the country to- 
day, where the rates are high and there 
is great need to consider the moral as 
well as the physical hazard, we pay 10 
per cent. flat, with an added contingent 
or profit-sharing commission of 15 per 
cent. This farm business, which is 
sought for in some sections, is avoided 
in others, and where we cannot decline 
it entirely because of other valuable 
business obtained through the agent, we 
limit the amount to a certain percent- 
age of the total business given us. 

“In the West the so-called ‘Western 
Union’ has in connection with its ‘sep- 
aration rule,’ fixed commissions at 15 
per cent., 20 per cent. and 20 per cent. 
We have largely followed this rule, but 
we deviate where we believe the condi- 
tions make it wise to do so, and, goner- 
ally speaking, we do not follow the 
clasifications made in the Western 
Union rule, because we think it faulty, 
viewing it from a profit standpoint only. 
While this Western Union rule is 
operative in the West only, it is grad- 
ually being extended to other sections 
where 15 per cent. has until recently 
been the rule. This rule will increase 
the expense ratio of any hign grade 
company three or four per cent., I 
think, and I doubt its having been of 
any particular value to the so-called 
union companies. 

“I do not believe that a fixed rate of 
commission, unless it be a moderate 
flat commission augmented by a fair 
contingent or profit-sharing commis- 
sion, is wise or practicable, viewing the 
matter from the standpoint of all par- 
ties concerned—the public, the agent 
or the company. I do believe, firmly 


that the combined flat and contingent 
or profit-sharing commission, liberal 
enough to cover all charges the agent 
is now in the habit of making—postage. 
exchange, advertising, rent, ete., etc.— 
is in the interest of all three, and par- 
ticularly in the interest of the public, 
because, sharing in the profit, the agent 
will become an underwriter and not 
only avoid overinsurance and mora! 
hazard risks, but will seek to improve 
the physical conditions, and so the fire 
waste will be reduced, and reduced 
largely. I take pleasure in enclosing a 
pamphlet compiled by my predecessor, 
Mr. F. C. Moore, on this subject of a 
contingent commission, and I also refer 
you to page 28 of this work. ‘Fire In- 
surance and How to Build,’ bearing on 
this same subject. 

“We have no general agents with ex- 
tended fields, but in some of the large 
cities we have a principal agent, wlio 
makes connections for us with real es- 
tate men and others acting as sub- 
agents, and in such cases we make a 
supervisory allowance ranging from 5 
per cent. to 10 per cent., according to 
the value of the service rendered. In 
the large cities the commissions are 
high, as the agent has very largely to 
do business through brokers or middle- 
men, to whom he gives a part of his al- 
lowance. Again, his office expenses are 
higher than in the smaller places, be- 
cause he pays more rent for his office, 
his clerk hire, etc., and it costs him 
more money to live. 

“T have every disposition to give you 
the information you want, but the de- 
tail you ask for is almost if not quite 
impossible of presentation, the commis- 
sion combinations in a large agency 
business being so great; they differ 
not only in comparing one State with 
another, but parts of a State with other 
parts of the same, and they are controll- 
ed not by the whim of the underwriter, 
but by a knowledge of underwriting 
conditions and profit probabilities in 
each particular case. 

“With my own company I personally 
pass on all contracts, and beyond a 
certain point they cannot be accepted 
until I go over and O. K. Once made, 
such contracts become a fixed charge. 
The special agent and the underwriter 
directly in contract with the agent, be- 
ing human, is apt to make a concession 
here and there that should not be made, 
and I therefore feel the need of close 
supervision and free use of the veto 
power. 

“Underlying this most important ques- 
tion is the one of preferred classes— 
that is, classes that yield or are sup- 
posed to yield an abnormal profit. Un- 
til rates are equalized excess commis- 
sions will be paid. Rates must vary 
because conditions change and hazards 
change, but a close classification of 
premiums and losses and the making 
of rates by the application of detail 
schedules, the charges being based on 
those classifications, will bring about 
greater uniformity and, in my opinion, 
largely reduce the fire waste, which, 
after all, is the important point to be 
gained. I commend to your attention 
the universal mercantile schedule, a 
copy of which I am also sending you. 
It will, if strictly applied, do more to 
improve building conditions and reduce 
the fire waste than any building law 
that can be passed, because it penalizes 
by charging for them conditions that 
are not standard. 

“T ask that you will accept this letter 
as a reply from the Fidelity Fire In- 
surance Company and the Phenix In- 
surance Company, as well as the Con- 
tinental.” 





Does the spectator at a public perfor- 
nance, when purchasing an admission 
ticket, voluntarily assume liability to in- 
jury at the hands of careless or incom- 
netent employees? Briefly that is the 
ouestion presented a New Jersey court 
jor decision in an action brought 
against a Wild West show at Verona, 
by Cornelius H. Hawthorne, who seeks 
to recover $10,000 damages, for injuries 
suffered by a chance shot at a regular 
performance. 





General Agent 


lH G. Hoffman, for Kentucky 


les Nati | of Philadelphia, Jefferson of Philadeiphia, Ben Franklin 
pire co arcmen German of Pittsburgh, National Lumber of Buffalo, Dixie 
of Greensboro, Austin of Dallas, Commonwealth of Dallas, Republic 
Underwriters, Dallas, international of Dallas, Jan. ist, international of 
St. Louis, Jan. ist. 


All Losses Adjusted and Paid from this Office 


Address—Mt. Sterling “The Hartford of Kentucky ” 











Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








ESTABLISHED 1886 





THE PIONEER IN ITS LINE 


ASSETS $300,000 


Indiana and Ohio Live Stock Insurance Co. 
—IiNSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 











MYRON W. ROBINSON 
New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 
New Jersey Office: ENGLEWOOD, N. J. New York City Office: MILLS BLDG 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 





ORGANIZED 1865. 


Virginia State Insurance Co., _©f Richmond 


PETS cesssccvccccnce er ceeccccns coccesevesecoceeces ++++++$887,903.00 
Surplus to Policyholders ... 317,975.00 


GEO. L, CHRISTIAN, Pres. ROBERT LECKY, Jr., V. "res. & Secy 
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LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 
GENERAL AGENTS 
REPRESENTING THE 

GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 














| — ‘WHILDEN and HANCOCK 


GENERAL AGENTS 
105 WILLIAM ST. . . NEW YORK CITY 


REPRESENTING 
PHILADELPHIA UNDERWRITERS REPUBLIC UNDERWRITERS 


New York Suburban Territory 
New York, Pennsylvania and New Jersey 


AUSTIN FIRE INSURANCE CO. | FLORIDA HOME INS. CO. 














OF TEXAS 
COMMONWEALTH FIRE INS, Co, | COMMONWEALTH FIRE INS. CO. 
oF tunes N.J. Penna. Del. and W. Va 


Correspondence Solicited From Agents at 
Unrepresented Points 
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| UP AND DOWN IN NEW JERSBY | 


IN NEED OF PROTECTION. 








Towns Adjacent to Morristown Lack 
Facilities for Fire- 


Fighting. 





A recent fire in Collinsville, served 
to emphasize the utter lack of fire-fight- 
ing facilities had by it and other towns 
adjacent to Morristown. 

“Complaint is frequently made that 
outside the town limits there are sev- 
eral thickly populated sections which 

xpect fire. protection from this city 

yut paying a cent in taxes for it. 

it has been asserted that prop- 

> owners in those communities tell 

in companies that they receive 
otection from Morristown, there- 

tting low rates of insurance. It 

i by many citizens and taxpayers 


this city that the fire apparatus 
not be sent to places outside 
\wn limits, where no local fire 
nies are established. To aid out- 


artments is considered jus- 
to be at the call of those 
just outside the town limits 
icipal taxation is held 
1 > an injustice to the 
Morristown. 
are several places near Mor- 
idents of which are ac- 
Morristown, Nor- 
Hillside, Collinsville, 
Me road 
rs be- 











ndham 
y owne 
YANT WATER SUPPLY. 


Atlantic City’s Pumping Sta- 
red—Insurance Of $45,- 


000 Carried. 
I Absecon 
Atlantic Clty 
n Th 1) last, the 
r supply of the city was materially 
rtailed, and underwriters were not @ 


» anxious until assured that emer- 
seney repairs had been effected by ma- 
chinists‘rushed to the scene of the dis- 
aster, and the water supply was once 
more abundant. 

Possibility of fire during the munic- 
ipal drought led to the filling of stand- 
pipes and other storage places Friday, 
and by noon announcement was made 
that enough water was in reserve to 
supply fire engines in event of a serious 
conflagration. Two small fires, which 
occurred during the afternoon on the 
meadow district of the city, created 
tremendous excitement, but were ex- 
tinguished by chemical] streams without 
calling on the water mains, 

“Rapid progress had been made in the 
work of repairing the pumping station, 
and by midnight Friday, the smaller, cr 
5,000,000-gallon pump was put into 
operation. 

“Practically the full force of the city’s 
water supply is again in workng condi- 
tion and capable of the same efficiency 
as before the fire. 

“Although the smaller pump was not 
set in motion on the water main until 
12 o’clock last night, when the deniand 
was considerably decreased, it was 
ready yesterday afternoon; but with the 
larger pump, which was put into ser- 
vice Thursday night, doing duty, an 
overload would be thrown into the 
pipes, as the big pump has a capacity 
of 15,000,000 gallons and more than 
supplies the city’s normal demand, 
which is but 51% to 7 million gallons. 

“A temporary roof was erected over 
the boiler room and another over the 
old portion of the building. Workmen 
will soon have completed the erection 
of a roof over the new portion. These 
are merely to shield the structure from 
the weather, and are laid flat, so that 
the work of constructing the permanenxt 
roofs can progress without hindrance. 

“A force of twenty-five workmen is 


employed making the repairs to the 

damaged building, and the improve- 

ments will be continued until the neces- 

sary alterations are all completed.” 
Insurance Carried. 

“From various sources it was learned 
that the pumping station was covered 
by more than $45,000 insurance, which 
will more than cover the damages 
wrought by the fire of Thursday. 

“In addition to the $15,500 placed 
through the C. J. Adams Company, in- 
surance to the extent of $30,000 had 
been placed by Insurance Agent Robert 
M. Johnston. The Water Department 
also has a policy with the A. H. Phil 
lips Company for $5,000, but it could 
not be learned whether this refers 
to the Absecon works. The Phil- 
lips Company had insured the boilers 
through the Insurance Company, of 
North America and London, Liverpool 
and Glasgow Company for $25,000, but 
the boilers were only slightly damaged. 

“As the damage is thought to be 
much less than at first reported, it is 
believed the city will lose nothing by 
the fire. It is thought that the insur- 
ance money is sufficient to place the 
buildings and machinery in first-class 
condition. 

“On Thursday night it was reported 
that the insurance would not amount to 
more than $25,000, but according to in- 
formation secured later this _ esti- 
mation was found to be considerably 
under.” 





Morristown’s Active Firemen. 

That Morristown is well protected in 
the matter of fire department service 
was evidenced on Sunday when the de- 
partment responded to an alarm of fire 
from box 80, which threatened to de- 
stroy the buildings in the lower part of 
Morris street opposite the depot. 

The timely arrival of the apparatus 
and firemen prevented what otherwise 
would have been a fire destroying thous- 
ands of dollar’s worth of property. 

The heavy winds had swept the snow 
into deep drifts, causing the firemen 
and apparatus no little trouble in reach- 
ing the fire. The auto chemical being 
first to the scene, was effective and held 
the fire in check. 

Fanned by the high winds the fire at 
one time threatened to wipe out that 
section of Morris street, but upon ar- 
rival of the other apparatus, the fire 
was soon under control. 

Orders for extra horses to draw the 
heavy apparatus have been issued by 
Chief Runyon, while the snow is upon 
the ground, and other matters that will 
help the department in answering 
alarms are being looked after by the 
Board of Engineers. 





Revamp their Constitutions. 





As previously announced in these 
@lumns the constitution and by-laws of 
the Paterson Insurance Club have been 
revised in conformity with the recent 
Court decision prohibiting rate-making 
in New Jersey. 

For the same reason the Hudson 
County Board’s constitution has been 
overhauled. 





Trenton Fair Fire Loss. 





The grandstand at the Inter-State 
Fair grounds at Trenton was destroyed 
by fire on Sunday as were half the 
bleachers and several adjacent build- 
ings. The estimated loss is $45,000. The 
management announced to-day that a 
larger grandstand will replace the one 
destroyed. 





T. P. Hohlweck, proprietor of the 
Hudson Inspection Bureau, at Jersey 
City has issued several bulletins, a prac- 
tice he will continue at regular inter- 
vals. These bulletins give the location 
of a property, the character of the 
structure and an advisory estimate of 
the charge, both flat and where the 80 
per cent. clause is used. 





Serious Fire at Holly Beach. 


Fire started at Holly Beach, on the 
morning of the 23d, in dwelling of B. & 
V. Baker, Arciic & Lincoln avenues, Be- 
ing the middle of a very cold night, it 
gained considerable headway, so much 
so, that a telephone message was sent 
to the Cape May Fire Department, to 
be ready to come if necessary. Cape 
May replied that they had horses geared | 
lo an engine ready to come at once.| 
But by hard work of the companies 
from Holly Beach, Wildwood and An- 
glesea, the fire was checked after burn- 
ing up dwellings as follows: | 

3 houses B. & V. Baker, insured in 
Continental. | 
1 house Archibald Mitchell, no insur- | 
ance, 

3 houses, estate D. Miller, no informe- | 
tion as to insurance. 

1 house, Chester G. Young, partly 
burned, insured in Springfield. ‘These 
were small houses, say $1,500 each. 





| 
| 
| 
| 





Arson is suspected as being respon- 
sible for the destruction by fire of an| 
unoccupied building owned by Molleo 
Bros., opposite the Lackawanna station | 
at Morristown, on Sunday morning. The} 
damage is placed at $4,000. 

| 
| 





Two men, claiming one to be George 
Nelson, and the other Custer Johnson, 
are under arrest at Bayonne, charged 
with attempted arson. 





Albert S. Brewster has resigned as 
second assistant chief of the Summit 
fire department. A new firehouse will 
shortly be erected by the city. 





New Jersey Agency Appointments. 





American Assurance, James Bleakley, 
Trenton. Ben Franklin, Bruno Anst, 
Lakewood; G. E. Bell, W. S. Verplanck, 
F. H. Duryea, Orange; E. L. Condon, J. 
A. Patton, Mullica Hill; M. A. Ermold, 
Haddon Heights; W. Longstreth, Mer- 
chantville; W. G. Mac Naughton, H. E. 
Kenyon, Plainfield; R. R. Miller, J. 
Mayhew, J. W. Thompson, Camden; H. 
G. Telton, Audubon. Caledonia, H. C. 
Baxter, Bloomfield. California, M. C. 
Yamboer, Passaic; W. A. Woodruff, 
Plainfield. Delaware, O. S. Haines, G. 
M Hoharg, Camden. Dixie, J. P. Bond, 
i. J. Driscoll, Bayonne; H. Ettleson, 5. | 
Demorest Rumsey, Paterson; A. H. 
Rippe, Jersey City. German Alliance, C. 
A. Walker & Bro., Little Falls. German 
American, Hitchcock & Coover, Leonia. 
Glenns Falls, Higson: & Everett, Jersey 
City. Home, Alphonso S._ King, 
Clementon. Humboldt, H. C. Tilton, Au- 
cubon; R. R. Miller, J. Mayhew, J. W. 
Thompson, Camden; M. A. Ermold, 
Haddon Heights; Bruno Aust, Lake- 
wood; W. Longstreth, Merchantville. 
W. S. Verplanck, F. H. Duryea, G. E. 
Bell, Orange; W. G. McNaughton, H. E. 


Kenyon, Plainfield; E. L. Condon, Jos. | 


A. Patton, Mullica Hill. Liverpool, Lon- 
don & Globe, H. C. Baxter, Bloomfield. 
Millers National, R. S. Steadman, New- 
ark. Monongahela, P. X. Picot, Mer- 
crantville. Northern Assurance, J. W. 
Lent Agency, Bernardsville. Northwest- 
ern National, J. Van Billiard,O. Van Bil- 
liard, Phillipsburg. Norwich Union, J. 
S. Storms, Barnegat; C. Seward, Cran- 
ford. Phoenix, Conn., E. F. Benedict, 
Hasbrouck Heights. Providence Wash- 
ington, L. Meyers, Bridgeton. Rochester 
German, C. B. Conover, Millville. Sun 
Office, H. f&. Wells, Sussex. Union, 
Pa., A. B. Wilson, Magnolia. 





Following a recent conference at New 
York City, between a special committee 
of the Board of Fire Underwriters of 
the Pacific, and the executives of the 
Globe and Rutgers Fire, it is probable 
that the Company’s Utah State agent, 
E. H. Pierce, of Salt Lake City, will be 
required to sign the Coast agreement. 





GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 








Cash Capital .....$1,000,000.00 
Assets............. 5,874,016.00 
Net Surplus....... 1,509,442.33 


Surplus for Policy 
olders......:.. 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 














Commercial Union Assurance Company 
(Limited ) 


OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 








Surplus Lines Department 


Affords agents and brokers the best 
facilities for supplying reliahJe indemnity. 
We are Attorneys in the United States for 

THE CENTRAL INSURANCE CO. 

Limited, of London 
ESSEX & SUFFOLK EQUITABLE INS. 
SOCIETY, Ltd., of Colchester 
LEATHER TRADES & GENERAL IN- 

SURANCE CO., Limited, of Liverpool 

THE LEGAL INSURANCE COMPANY 
Limited, of London 


BINDER CONTRACT (Guaranteed Under- 
writers) at Lloyds, London 

Only legitimate surplus lines at full tariff rates 
entertained on the heavy value risks after the eapacity of 
the local agents Is exhausted.—Your business protected. 
Capacity, $40,000 on unsprinklered risks and $100,000 on 
sprinklered risks.—Liberal é¢ommissions.-Strong Com- 
panies.—Losses adjusted and paid through this office.— 
Applications by mail or telegraph receive prompt attention 


Fred S. James & Co. 


84 William Street 


New York 
Chicago Office: 171 LA SALLE ST. 

















VIRGINIA WEST VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 














In Good Hands. 





The Union of Philadelphia, has ap- 
pointed Wood Brothers, and Comstock, 
of New York City, its general agents 
for the suburban territory. 





Otto E. Greely, secretary of the Calu- 
met Fire, of Chicago, was the recipient 
of an electric library lamp, on Monday, 
the gift being a recognition on the part 
of the office force of his first anniver- 
sary as an executive of the corporation. 





Alleging that through negligence on 
the part of the employees of the War- 
ren, Ehret Company, a Philadelphia 
construction concern, he was badly hurt 
hy the fall of a roll of felt roofing ma- 
terial, Hiram Mathis, of Atlantic City, 
N. J., has sued to recover $5,000 dam- 
ages. 
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RECOMMENDED GAS SHUT-OFFS. 





Council Defeats Plan to Strike Out 
Adoption of Safety Device from 
the Building Code. 





The Kansas City, Mo., council, after 
due deliberation and careful investiga- 
tion, has declined to exclude from the 
city building code the provision requir- 
ing the installation on all business build- 
ings and large structures of appliances 
for the turning off of gas in case of fire, 
explosion or other causes. The action 
of the council is a substantial victory 
for tenants and occupants of buildings 
and firemen. One of the devices, the 
Sieben valve, has the indorsement of 
the chiefs of fire departments of 280 of 
the leading cities of the United States 
and 300 firemen of Kansas City. 

A few property owners representing 
Eastern capital petitioned the council 
to eliminate from the building code the 
requirement for the installation of such 
a device, but, after a personal investi- 
gation, the aldermen deemed the pro- 
vision a wise and beneficial one. The 
Sieben shut-off apparatus is considered 
the best and most efficient of its kind 
on the market, and its use is becoming 
general all over the country. It serves 
two purposes—prevents explosions in 
buildings and protects the lives of fire- 
men, as well as the occupants of the 
buildings, amd can be used to shut off 
gas in leaky mains or pipes. 

With the Sieben valve all danger 
from gas in burning buildings is obviat- 
ed. This is also true in cases of leaky 
fixtures and pipes in homes. The sim- 
plicity of the mechanism makes it pos- 
sible for a child to operate the valve. 
The device can always be depended 
upon. It never gets out of order. 
Should a fire break out in any part of a 
building the gas can be turned off from 
the outside of the building without the 
necessity of digging up the street or 
locating the stop box, which often is 
impossible to find because of its being 
covered with dirt or snow. It then 
necessitates the fireman going down 
into the basement to shut off the valve 
on the meter, thereby endangering his 
life. Statistics show that more prop- 
erty is damaged and more firemen 
maimed or killed by exploding gas in 
burning buildings than by the fires 
themselves. 

The building experts, composed of the 
leading architects and builders of Kan- 
sas City, who prepared the city’s build- 
ing code, realized the importance and 
necessity of the attachment to every 
building of a gas turning-off device. 
The only stipulation made in the code 
is that the device must be an approved 
device and accessible to firemen in case 
of fire in a building. Although there 
are many devices applicable to the sit- 
uation, experience thas demonstrated 
that the Sieben valve is the most effi- 
cient and satisfactory and the price for 
installing it is nothing compared with 
the service it renders. Fire chiefs and 
firemen are not in the habit of setting 
their seal of approval on every claptrap 
put on the market, and the fact that 
280 chiefs, the country over, and the 300 
Kansas City firemen urge the adoption 
of a valve that will comply with the 
code and its installation is a sufficient 
guarantee of its necessity. 

“T would say that in my opinion the 
Sieben valve is a long needed device 
and should be installed in all buildings 
that are supplied with gas, in order to 
prevent any possible explosion of gas in 
case of fire,” is the commendation from 
John C. Egner, chief of the Kansas City 
fire department. Chief Egner says that 
during his long years of activity as a 
fireman he has seen many of bis com- 
panions maimed and blinded as a result 
of gas explosions, and buildings torn to 
atoms by the same agency. He adds 
that he would feel a great deal safer 
in fighting fires in buildings where gas 
is used if the buildings were fitted out 
with a device that would enable the 
firemen to shut off the gas from the out- 
side of the buildings. 

Alexander Henderson, first assistant 


chief of the department says: “The 
Sieben safety valve should be in every 
building. It protects the lives of fire- 
men from exploding gas and assists 
them wonderfully in fighting the fire. 
It is simple, practical and effective, and 
its small cost should be an incentive 
to building owners to adopt its use.” 

Chief Pelletier of the fire patrol is 
an enthusiastic champion of the Sieben 
valve. He describes it as a protection 
to firemen and a necessity and help in 
the fighting of fires to guard against 
gas explosions. He is of the opinion 
that the valve is as necessary to the 
protection of life and property as water 
is in the fighting of fire. 

There is a great demand for the 
Sieben valve in the East. There are 
five other gas shut-offs on the market, 
but the Sieben valve, manufactured by 
the Fire Gas Appliance Co., has proven 
itself to be one of the best.—Kansas 
City Journal.” 





THE YEAR’S DEVELOPMENTS 
FIRE INSURANCE. 


IN 





The record of the year 1909 has prac- 
tically been completed and we may 
profitably inquire as to what the record 
holds concerning the great business 
of fire insurance. The loss record, to 
quote the “Underwriters Review,” bar- 
ring any conflagration experiences dur- 
ing the next few days, has first of all 
been moderate, the total loss for the 
United States and Canada for the eleven 
months reported having been $183,673,- 
700, as compared with $223,932,500 for 
the same period last year, a decrease of 
$40,258,800. The premium rate has not 
probably, upon the whole, been materi- 
ally different than for 1908, whatever 
may have been the experience in a few 
localities. The losses to premiums have 
been more favorable in the entire ter- 
ritory west of the Alleghenies than in 
the Eastern and Southern territory, but 
the general average will evidently be 
found pretty satisfactory. To what ex- 
tent the campaign waged for fire pre- 
vention by the State association, or- 
ganized by the field men for that pur- 
pose, and of the National Fire Protec- 
tion Association, has contributed to the 
reduced loss we may not be able to 
definitely calculate, but that this work, 
growing in scope and efficiency aided 
by State fire marshal labors, now pro- 
vided for in thirteen States, has been 
valuable is in evidence. 

One of the important developments of 
the year, the future effect of which on 
the fire insurance business cannot be 
foretold, has been the growth of a pub- 
lic demand for the making or regula- 
tion of premium rates by State author- 
ity. Kansas and Texas with well de- 
fined laws have assumed control of 
State regulation on a scale not hereto- 
fore attempted, the redeeming features 
of which are anti-discrimination as be- 
tween policyholders having like risks 
and the right of appeal.to the courts 
from the arbitrary decrees of the insur- 
ance departments. So far as the right 
of a State to dictate the price at which 
indemnity for fire loss shall be sold is 
concerned the courts will be called upon 
to decide, and the spread of the rate- 
making epidemic will depend upon the 
character of the decision finally render- 
ed. Of no little importance among the 
present year’s developments has been 
the commission for the investigation of 
the rating problem as related to state 
authority created by the State of Ilin- 
ois, which bids fair to be thorough and 


POINTERS FOR LIFE AGENT. 


It is a help to an agent With full particulars on any or all of 


who wishes to build up a 
find out 
re- 


Advance 

Information. good record to 
the following things 

garding prospective applicants: 

Their standing in the community. 

Their circumstances and conditions. 

Their personal history. 

Their personal friends and habits. 

Their family, and the number and 
ages of chidren (if any). 

Their business, income, and wealth. 








possibly unprejudiced. The carrying out 
of the pledge of the Western Union to 
meet the public and the insurance de- 
partments with frank publicity as to its 
method of operation and to have an 
open door for its meetings is worthy of 
note among the important things which 
tend to remove prejudice and invite 
confidence on the part of a suspicious 
public. 

This has also been a year for an un- 
precedented birth rate for new fire in- 
surance companies of all grades of capi- 
talization and in all sections of the 
country, although the West and the 
Southwest has the count as to numbers. 
How many of these will survive the 
vicissitudes of childhood and youth and 
grow to vigorous maturity remains to 
be seen, and to what extent rate cutting 
and venturesome practices will be pro- 
moted by the advent of so many new 
comers nobody knows. That a good 
many of them will be conservative and 
successful is probable, whatever may 
be the eventual fate of many others. 
At all events the 1909 product is here 
for better or worse and the good ones 
will find a place. 

Even a brief review of the current 
year’s record would be incomplete with- 
out a reference to growing indications 
of more harmonious relations between 
the union and non-union companies, and 
while antagonism hhas by no means dis- 
appeared and may not, yet on many es- 
sentials of the business co-operation, 
has reached a gratifying stage. One 
evidence of this is the successful forma- 
tion for the protection of all the stock 
companies from the inroads of the mu- 
tuals of the central bureau in New 
York, equipped to treat with the syn- 
dicates controlling the various traction 
and allied risks. For a good while the 
non-union companies on the one hand 
were suspicious that the movement was 
a union project to monopolize this class 
of risks and on the other hand the local 
agents, through their national organiza- 
tion, were apprehensive that they were 
to be ignored in placing the business. 
Now, as finally adopted, the platform 
of the bureau is acceptable all around, 
for it is broad enough for all the stoct, 
companies, union and non-union, and 
the local agents are cared for satisfac- 
torily. Other developments for an en- 
couraging character might be named, 
and among these of not a little good 
import is the recently adopted plan of 
the State insurance commissioners to 
determine, through an able committee, 
when company examinations ought to 
be made and to indicate who shall 
make them, thereby cutting out fake 
examinations for revenue and perfunc- 
tory examinations as well. On the 
whole, 1909 thas been a year of events 
both discouraging and encouraging in- 
surancewise. 

















AN AGENCY CONTRACT 


The Title Guaranty & Surety Company 
SCRANTON, PENNA. 


is a valuable asset to any insurance office 


CAPITAL AND SURPLUS OVER $1,250,000. 
L. A. WATRES, President 


M. M. Townshend, Supt. of Agencies 
AGENTS WANTED IN UNCOVERED TERRITORY 


—WITH— 


JOS. A. SINN, Mer. Surety Dept. 








these points, the agent is in position to 
present his proposition intelligently aud 
that, nine times out of ten, is half che 
battle won.—Hartford Life Bulletin. 





Life insurance is of 
Life Insurance special value to pro- 
for Professionals. fessional peopie. 
Those most success 
ful in their own profession are in need 
of the services of such expert financiers 
as manage our business, says the Secur- 
ity Agent. Their time is more profitably 
employed in doing the things in which 
they are most skilled. Lawyers, physi- 
cians, teachers and others that mght be 
mentioned, should see the expediency of 
placing a liberal share of their accumu- 
lations in life insurance both for protec- 
tion and investment, because 

First—They make more money by 
devoting their time and energy to that 
occupation in which they are most 
skilled; 

Second—Their money would be ab- 
solutely safe; 

Third—Its increment would be excel- 
lent; 

Fourth—A possibiity of some physi- 
cal impairment which would cut off 
their earning capacity should be guard- 
ed against by Endowment form policies. 
The banker or merchant might empicy 
a man to do his work, but the profes- 
sional man relies upon his own brain 
and personal atienton for an income. 

Life insurance best preserves to 
their esitate the value of the skill ac- 
quired through years of training and 
experience. 





While sitting at my 

Concentration. fireside a few evenings 

ago,my eyes accidentally 
fell wpon the following phrase: “Even 
on a cold day one can pick up a sun- 
beam and burn a hole through a white 
oak board if the lens with which the 
beam is focused is in good order.” Strik- 
ingly true of things other than sun- 
beams and white oak boards. 

What is the sermonette? 

Confidence that the heat is in the 
rays. 

The concentrating of them upon one 
spot and on one subject. 

Time and patience. 

Confidence in your ability. Take your 
policy contract and bring to bear your 
full determination to sell the prospect. 
He can’t escape if your “concentrating” 
powers are in good working order.— 
Wilmer L. Moore, president Southern 
States Life. 





It is the nature of man, 

Production as distinguished from the 

and beast, that he can by 

Preservation. conscious effort better 

his standing in the ma- 
terial world. Characteristically a man 
is a worker, a creator of values,a worid- 
maker. He alone, of all living things, 
can conceive designs and execute them, 
can imagine conditions that do not ex- 
ist and then by patience bring them to 
pass. To take the world wholly as one 
finds it and leave it so, is brutal. A 
man is a man only because he is a 
wealth producer, an enricher of exis- 
tence.—Charles Ferguson. 

True, but the world is awaking to a 
realization that production only does 
not fulfill the requirements. This is an 
age of concentration—preservation if 
you please. Men build up fortunes only 


to see them dwindle away, and the 
builder finally perishes, passes away 
in poverty. Happy is the individual 


who seizes the life insurance anchor 
and makes the future dowbly sure. 





Herbert A. Long, of Dexter, N. Y., 
has been given the local agency of the 
persona) accident and health depart- 
ment of the Aetna indemnity Company. 
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CASUALTY AND 


SURETY HAPPENINGS 


THE BEST RESULTS 
are obtained by agents who represent the 
CONTINENTAL CASUALTY COMPANY 
HICAGO, ILLINOIS 
have the Greatest Variety of the Most Attractive policies of 








“GREAT CRY—LITTLE WOOL.” 








Surety Companies Not Interested in 
Charges of A. S. Keeney 


of Chicago. 





Alleging that the American Bonding 
Company of Baltimore, National Surety 
Company of New York and the United 
Sta*es Fidelity & Guaranty Company, 
of Baltimore, had defaulted upon con- 
tractors bonds given the city of Chi- 
cago, one Albert S. Keeney has asked 
the Comptroller of the Garden City to 
refuse further to accept the indemnity 
of the offices in question. 

The companies named are all of such 
established reputation as to justify on 
general principles refutation of the 
statement of Mr. Keeney. What hap- 
pened we are authoritatively advised 
was this. 

Some years ago the offices in question 
became surety for certain contractors 
guaranteeing maintenance of road- 
ways against damage save that resuli- 
ing from ordinary wear and tear. 

An effort to extend the guarantee 
beyond that specified in the agreements 
was made, the companies naturally re- 
sisting. Suit to compel such unreasonable 
action was entered, the courts promptly 
dismissing the case when its lack of 
merit was made evident. Mr. Keeney 
is unknown to surety company ex- 
ecutives who are supremely indifferent 
to his unwarranted charges. 


TO MEET ON TUESDAY. 





Members of the Burglary Underwriters 
Association Will Adopt New 
Regulations. 





Au the general offices of the New Am- 
sterdam Casualty Company, in this city, 
members of the Burglary Underwriters 
Association, will meet and formally 
adopt the amendments to the organiza- 
tion’s constitution recently decided up- 
on by the company executives. 

These latter in effect provide that be 
fore action upon any important matter 
be taken, due notice thereof shall be 
given to each membership office, thus 
making impossible snap judgment pro- 
ceedings such as occurred some monihs 
ago, and which resulted in an upheaval 
of the most violent character through- 
out the entire metropolitan territory. 





$700,000 Contract Bond. 





To the Millard Construction Com- 
pany, of which James P. McNichol, the 
famous Philadelphia contractor is treas- 
urer, has been awarded the contract for 
building the Hill View reservoir No. 30, 
and portions of the Yonkers and Van 


Cortlandt syphons of the New York 
water system its bid of $3,269,280 
proving the most attractive of the sev- 
eral submitted. 

The bond, secured through the Phila- 
delphia office of the United States Fi- 
delity & Guaranty Company, is for 
$700,000, the individual offices co-operat- 
ing in its issuance being: 

Fidelity & Deposit, $150,000, Ameri- 
can Surety, $100,000, National Surety, 
$50,000, Massachusetts Bonding and I[n- 
surance, $50,000, Peoples Surety, 325,- 
000, Title Guaranty and Surety, $100,- 
000, Empire State Surety,$50,000, Bank- 
ers Surety, $25,000 and the United 
States Fidelity & Guarantee, $150,000. 

The premium paid was one-half of 
ope per cent. per annum. The contract 
will require at least thirty-six months 
for its furfiliment. 


READY FOR BUSINESS. 
Kansas City Casualty Company Has} 
Canital of $200,000, Wtih Surplus 
of $100,000. 








With the dawn of the new year, the} 
Kansas City Casualty Company, of Kan-}| 
sas City, Mo., of which Thomas H. 
Swartz, is third vice-president and gen- 
eral manager, as he was its chief or- 
ganizer, will begin issuing policies. 

The Company has a capital of $200,- 
000, with a surplus of a little over $100,- 
000. Its pledged business is close to 
$200,000, secured from property-owners 
interested in the new corporation and 
anxious to assist in making it a success. 
Because of a ruling of Superintendent 
Kennish, of its home State Insurance 
Department, the Kansas City Casualty 
will not write bank burglary insurance 
as was originally plained. 





Sharing Prosperity With the Other 
Fellow. 


“Santa Claus reached the offices of 
the Continental Casualty Company 
earlier than he did most places, for H. 
G. B. Alexander, its president, not only 
saw that each of the several hundred 
employes at the home office and its 
oranch offices received a memento in 
the shape of 10 per cent. of their 
monthly incomes, but also a vacation 
from Friday noon to Monday morning.” 











Gives Bond for $200,000. 





Five companies—Peoples Surety, Na- 
tional Surety, Empire State Surety, 
Title Guaranty and Surety and the 
American Surety—united in writing the 
$200,000 fidelity bond required of Comp- 
trollerelect Prendergast of New York 
City. 





Allforms of Accident Sickness. Industria 
Liabilit ly Insurance 


C. A. TIMEWELL, Resident Manager 
92 WILLIAM STREET 


Detroit, 


STANDARD 


Accident Insurance Co, 





NEW YORK CITY 





Michigan. | 





i 
coat share in in the prosperity of Continental representatives, address 


H. G. B. ALEXANDER, President and General Manager 
1208 Michigan Avenue - © = Chicago, Illinois 


accident = 
If you 























BECOMES DEPARTMENT HEAD. 





The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


Norman bk. Moray to Manage Burglary 
Branch for Great Eastern 
Casualty. 





Nor'ran L. Moray has resigned as of 
February 1, the management of the 
burglary department of the American | 





Capital . $500,000 
Total Assets, ‘April 1, 1909 $1,427,564 








Bonding Company at New York City, to Surplus (Policyholders) $714,598 
take charge of the new burglary insur- 
ance branch of the Great Eastern Cas- § Urenion P oxicies 
ualty Company. ATISFACTORY 

PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 























‘*] want to confer with 
stock salesmen of 





ability.” 
ALFRED G. WORMSER 


MANAGER 


Prudential 
Casualty Co. 


OF INDIANAPOLIS 


Cash Capital, $1,000,000 


Incorporated under the laws of the State 
of Indiana. A sound and clean Company 
Se by leading bankers and mer- 
chants. f 


807-808 MUTUAL LIFE BUILDING 
PHILADELPHIA 





ONT INSURANCE COMPA” 


af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presidem. 
290-292 Broadway, New York. 

















Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


SECURITY CASUALTY CO. 


OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 











THE ETNA INDEMNITY COMPANY 
OF HARTFORD, CONN. 
EXECUTES :—Surety Bonds, Contenatere, ISSUES :—Burglary Insurance Policies 


Court 
nn ne lll gage on ne Plate Glass Insurance Policies 


ment 
Fidelity Bonds guarantee- Personal Accident Policies 
ing the honesty of em- and 

Ployees in positions of 


public and private trust Health Insurance Policies 


We have desirable territory for Agents and would be giad to correspond 
with business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK, 











Great Eastern 


Casualty Company | 
Of New York 


‘¢The Company That Does Pay” 
CAPITAL ails ae: $250,000 | 
ASSETS. ° ° $620, 187 | 
SURPLUS TO POLICYHOLDERS 3 $445,820 | 


CLAIMS PAID OVER A MILLION DOLLARS 


LOUIS H. FIBEL Most liberal agency 


| ACCIDENT AND ILLNESS 
INSURANCE 


Some absolutely unique policies 

which are enormously superior to 

everything else ever offered by 
any other company 


WORTH LOOKING INTO 








President contracts for 
THOMAS H. DARLING COMMERCIAL and 
Secretary INDUSTRIAL 
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HINTS FOR AGENTS 











The rapid development of 
Growth of the various branches of 
Overhead casualty insurance and “he 
Writing. creation of a vast agency 
system to handle this 
business, is bringing to the surface cer- 
tain problems, which, sooner or later, 
will need to be taken up and a solution 
reached that wili work justice to all of 
the interests concerned. Where these 
difficulties have to do with the agents, 
it may often be found that similar situa- 
tions have already been met in the fire 
insurance business and the experience 
in that line should point the way to an 
equitable adjustment of agency matters 
in casualty insurance. 


There has been a growing tendency 
for the big city brokers to reach out 
into the surrounding country and to 
take from out of the hands of the local 
agent what desirable casualty lines 
there may be in his community. This 
expansion is natural and to be expec- 
ted, but it has in it some serious as- 
pects for the local agent. Large corpo- 
rations have come to appreciate the 
convenience of having all of their in- 
surance taken care of by a broker. Fac- 
tories and plants scattered throughout 
various parts of the cvuntry, can in 
this way be insured with a minimum 
expenditure of time and labor. Doing 
business on a large scale the broker 
is in a position to offer efficient ser- 
vice that will be a saving in dollars to 
the corporation. It is not surprising 
that he gets the business Then, too, 
he is usually located in the same city 
with the home office of the corporation, 
is on the “inside,’”’ and when a question 
comes up of insuring some factory in 
a remote State, the local agent is left 
high and dry. 

However much the local agent may 
feel that an injustice is being done 
him, he will have difficulty in finding 
any reason, from the standpoint of the 
assured, why he should be taken into 
the transaction at all. But he will find 
unexpected support from the companies 
themselves. Although most companies 
want the business no matter from what 
source it comes, yet they are beginning 
to take a broad view of this agency 
situation, and have come to realize that 
in the long run it operates to their 
disadvantage. They see that when the 
lucrative lines are all written over the 
head of the local agent, his incentive 
is gone for cultivating the small busi- 
ness. This is business that the company 
wants; it aims to have each locality 
produce a large volume of this smal! 
business. The only way to get it is 
to have the local agent cultivate his 
territory. So the company has a rea- 
son for wanting him to get the fat with 
the lean. 

This handling of “trust” lines origin- 
ated in the fire insurance business and 
developed the practice of overhead 
writing. It was a subject of keen con- 
troversy for a long time and came to 
be regarded as a great evil. It was a 
hopeless fight for the local agents, un- 
til they organized and stood out in a 
body for their rights as local agents 
to share in the commission on busi- 
ness written in their territory. To-day 
the rights of the local fire insurance 
agent are recognized and the practice 
of overhead writing is frowned upon. 

It is this happy condition that is de- 
sired for the casualty business. It will 
come, for the situations are parallel. 
Even at the present time many com- 
panies realize that the local agent must 
be taken care of, and some are insist- 
ing that his claim be recognized in the 
distribution of the commission. 





Efficient police protection 


“Hold-up” in cities and the perfect- 
in Bank ing of modern safeguards 
Burglary. against burglars, are re- 


ducing the risk of bank 
burglary and the insurance protection 


on these lines, is in consequence sold at | 
a low rate. Where good protection | 
seems to lessen the selling qualities of 
bank burglary insurance, the agent can 
find a strong argument in the “hold-up” | 
feature of the policy. 


Although hold-up robberies have 
been most numerous in the South and 
West, they are by no means confined to 
those sections. Large Eastern cities 
have been the scene of some of the 
most successful hold-ups. Where large 
sums of money are handled in the) 
transaction of daily business, there is 
bound to be risk. No matter how com- 
plete the safeguards may appear to be, 
the human element is always uncertain 
and there will be times each day, when 
a hold-up by a professional bank burg- 
lar, would be sure to be successful. 


The mechanical difficulties in the 
way of the bank burglar, such as good 
safes, is driving him to seek other 
means of getting money. The hold-up 
offers the readiest way and the money 
is safe only in proportion to the cour- 
age of the bank’s employees. 





It would be interesting to 


Fidelity know what amount of 
Inspection money is lost annually 
Service. through misplaced confi- 


dence. Fortunes are con- 
stantly being invested or in other ways 
put at risk, merely on the strength of 
the “impression” one person has made 
on another. Swindles, great and smail, 
are rarely the work of novices; they are 
conceived and carried out by persons 


who are in the business of swindling. 
When the denoument comes in such 
cases, one thing is always patent to 


everyone—a iittle investigation would 
have saved the victim. 

Some day the fidelity insurance com- 
panies will enter into this situation. 
What wonderful possibilities there 
would be in a “Fidelity Inspection Ser- 
vice” to fit such situations. It is im- 
possible to insure good intentions or 
integrity, but there are many transac- 
tions between men where a fidelity 
bond could be issued, which would 
have a high value for its investigation 
of the applicant, with perhaps no lia- 
bility ataching to the insurance com- 
pany after the bond was issued. Ex- 
changing of fidelity bonds by business 
men would be a simp'e and effective 
way of eliminating certain elements of 
risk. The investigations of the appli- 
cant for a bond are regarded by many 
business men as of more value than the 
insurance feature. They feel they know 
who their man is. The future is sure 
to bring many unforseen developments 
of fidelity bonds and some day we will 
have a “Fidelity Inspection Service.” 





A steam boiler has great 


When the _ insurance importance. 
Boiler When one explodes— 
Explodes. and such accidents are 
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of very frequent occur- | 


rence in spite of regular inspections and | 


other precautions—the amount of loss 
resulting is always very heavy. The 
property damage alone in some cases 
has exceeded a quarter of a million dol- 
lars. And the loss of hunian life is 
nearly always coincident with a boiler 
explosion. 


Indeed, a boiler may cause a loss 
equal to that of a conflagration. Not 
alone does the owner of the boiler suf- 
fer the loss to his own property, but he 
is also liable to be mulcted for the 
damage to neighboring property and for 
injury or death of employees or other 
persons due to the explosion. The re- 
sults of boiler explosions are far-reach- 
ing and consequently, boiler insurance 
tecomes of the utmost importance to 
one who may be held responsible for 
the consequences of one of these acci- 
dents. 

This class of insurance is usually 
handled as an adjunct to the fire insur- 
ance business and falls most naturally 
in with fire insurance when a business 
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Assurance Corp. Ltd. 


FIRE and LIFE 





| C. H. BOYER, United States Industrial Department Manager | 





Company. 


Life Companies. 


Men With Ginger Can Get The 


ao form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 


Combination Health and Accident Policies, or Accident Separately. 
Weekly Payment Insurance conducted along the lines of Industrial 


Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 

Railroad Installment provided for on the Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Most For It With The GENERAL 








Home Office, 


LATE GLASS 
ND HEA 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


PERSONAL ap CEDENT 


"OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8S. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC 


OF NEW YORK 


POLICIES 


President 
ALONZO G, BROOKS, Ass’t Soc. 
AGENTS WANTED 











BONDS—CASUALTY 











AGENTS | Can command Bond 
IF Are seeking an 
Are not representing 
YOU 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 


or Casualty business 
Agency connection 


another like Company 











LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office 
CHICAGO 


F. W. LAWSON 
Gen’! Manager 

Liabifity, Accident, 
Health, Credit, Burglary 

and Sieem boiler 





Established 1869. 


_ FF. J. Walters 
Resident Manager 
45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. ,——— 
——__—-—_-New England 








is considering his property 

In his canvass for the more com- 
mon forms, the agent should not over- 
look boiler insurance. Wherever there 
is a steam boiler, there is need for this 
indemnity. All factories, hotels, office 
buildings, apartment houses and steam 
vessels have need for steam boiler in- 
surance. 


man protec- 


tion. 


In addition to its regular 10 per cent. 
dividend the American Surety Com- 
pany, of New York, has paid an extra 
21-2 per cent. The par value of the 
Company’s stock is $50 per share. Its 
latest bid was 215 per cent., with 218 
asked. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





THE EASTERN UNDERWRITER 





December 30, 1909. 








UNITED SURETY COMPANY 


BALTIMORE.MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JoHN 


ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 
3 
Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 





WANTED 


SALARIED FIELD MEN 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 
Address President’s Office 
J. B. SELLS, Assistant to President 











A. P. WATSON, Président 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 


C. H. ECKFORD, General Manager 














USE PRINTERS INK 


It pays LARGE DIVIDENDS when circulated in proper form 
We do all kinds of JOB and COPMERCIAL 
PRINTING to satisfy the most discriminate 

WILL SUBMIT ESTIMATES ON ALL WORK 


D. R. THOMPSON 


Phone 807 Worth 28 ELM ST., N. Y. C. 


I. J. MCGEE 


GET ACQUAINTED ..:.| 


the best insura.ce company in the South from a solicitor’s stand- 
point, then you will be able to keep your New Year’s resolutions. 
If you must make money, big money, this year, join forces with 


The Equitable Life Insurance Co. 


WRITE NOW——RIGHT NOW 
San Antonio, Texas 

















THE CREAT SOUTHWEST! 


UNQUESTIONABLY THE 


“LAND OF OPPORTUNITIES” 





In the Insurance Business. We want to get in touch with some Live Agents. 


Write for particulars concerning the ‘‘ Stockholders 
Executive Bureau ’’ Contract. 





Mid-Continent Life Insurance Company 





MUSKOGEE, OKLAHOMA 





SAMUEL QUINN, Fiscal Agent 











The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 





AVAILABLE TO KEEN, 





ACTIVE, RELIABLE 


SOLICITORS GEO. STEVENSON, JR., 


—— ty Bs \ PRESIDENT 


LIBERAL COMMISSIONS JAMES CHAPPELLE, 


SECRETARY 


THOROUGHLY 
T, A. NORRIS, 


UP-TO-DATE POLICIES 
AGENCY SUPERINTENDENT 


CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 



































“NOBODY CAN'T MAKE NOTHIN’ 


FOR NOBODY FOR NOTHIN’ 


A bit of tramp philosophy clothed in crude English but never- 
theless serving in a unique way to express our sentiments to 
thousands of agents everywhere. 


Incalculable are the number of men applying themselves 
diligently, but each year finds them no further advanced than the 
preceeding one. 


Why is it? How would you explain the steady advancement 
of a friend or acquaintance whom you are sure possesses no more 
ability than yourself? 


This person, if the facts be known is a “live wire” charged 
with a high voltage of energy and initiative. He believes firmly 
that he “can’t make nothin’ for nobody for nothin’” and loses 
no time in putting the conviction into practice by breaking away 
from old connections and stepping out of the “rut.” He identifies 
himself with people of a like calibre who think and work along 
similar lines. In a short time he is receiving a first class com- 
pensation and in return produces and “ makes good,” knowing as 
he does that it is worth his while. 


Why don’t you follow in the path of the successful man and 
do the same? Now is the time for here is the opportunity and 
opportunity waits for no one. This company will place you ina 
position that is attractive both in remuneration and proposition. 
Digest what has been said and get in touch with us either by a 
visit or communication and the return mail will enlighten you 
more explicitly. 


UNION NATIONAL LIFE INSURANCE CO. 


PHILADELPHIA, PENN’A. 


W. E. A. WHEELER, President 
HOME OFFICE, PENNSYLVANIA BUILDING 














